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MAN POWER OF 
N. Y. CITY FIRE DEPT. 


Depleted By Enlistments and Men 
Leaving for More Attractive 
Work 


UNDERWRITING 


AFFECTS RISK 
Serious Conditions Exist Because of 
Companies’ Greatly Increased 
Retentions 


Fire company officials are giving deep 
consideration to the present condition 
of the New York City Fire Department 
and its effect in this 
City. 

The man 
has been materially 
enlistments and 
fusal last week 
an increase 


on underwriting 


power of the Department 
through 
following the city’s re- 
to grant the 
in pay, it 
a large number of the trained 
have either resigned or are planning 
to resign to accept more remunerative 
positions. 


reduced 


firemen 
is reported that 
force 


Advertise for Men 

The Fire Department officials have 
tried several methods to maintain the 
force at its maximum. Advertisements 
have been inserted in newspapers and 
moving picture theatres in the city have 
been displaying signs requesting 
to volunteer part of their time. 

The extent to which the force has 
been crippled is evidenced by the fact 
that, in single alarm fires where for- 
merly only one patrol answered, the 
Department is now sending three and 
four patrols to make up for the defi- 
ciency. 


men 


Because of the enormous liability in 
New York City even in normal times 
underwriters view the condition of the 
Fire Department as being a serious 
problem Following the 10 per cent. 
increase in rates practically all of the 
companies their net reten- 
tions in order to take care of the greatly 
increased values and 
men express the view that because of 
the great centralization of fire insur- 
ance liability in New York City a catas- 
trophe 


increased 
some 


company 


threatened 
fire department is 


here is unless the 
recruited 


yond its normal strength. 


even be- 
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Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 





Sixty-five-Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 

















STRENGTH REPUTATION SERVICE 
ti. © " © 
North British | *euy 
Assets ample for 


all obligations. 


and Mercantile 
Insurance Co. 


SSTABLISHED 1809 


Service 
Expert advice on 
insurance problems. 


Fire, Tornado, Automobile, 
War Risk, Explosion, Sprinkler 
Leakage, Use and Occupancy 


UNITED STATES BRANCH 
76 William St., 
NEW YORK CITY 























THE BIG FOUR 


AGE— STRENGTH— SERVICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 

All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 

MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: © 

H. E. ALDRICH, Supt. of Agents 


EQUITABLE BUILDING, DES MOINES, IA. 

















SIGOURNEY MELLOR GOES 
WITH THE GOVERNMENT 


Resigns From Provident L. & T. to 
Become Assistant Secretary of 
Shipping Board 
LEAVES FOR CAPITAL TODAY 
Secretary of Life Underwriters Asso- 
ciation of New York Made 
Fine Record Here 


Sigourney Mellor, a 
firm of Mellor & Allen, 
of the Provident Life & 
one of the 


member of the 
general agents 
Trust Co., and 
most intelligent 
men in the United 
has resigned his insurance 
and will leave for 
where he will be 
retary of the United 
Board and also of the 
Corporation. 


ablest and 
young insurance 
States, 


nection, 


con- 
Washington 
Assistant Sec- 
States Shipping 
KTeet 


today 
Kmergency 


Wire Announcing Appointment 
The telegram from Washington noti- 


fying Mr. Mellor of his appointment 


was signed Edward N. Hurley, chair- 
man, and read as follows: 

“IT take pleasure in notifying you of 
your appointment as Assistant Secre- 


tary United States Shipping Board and 
also of the Emergency Fleet Corpora 
tion to take effect immediately. I know 
that this will mean considerable sac- 
rifice on your part, but in these trying 
times it is necessary to commandeer 
the services of those who are specially 
qualified for responsible Government 
service. IT am confident this new asso- 
ciation will be mutually pleasant ana 
profitable. Please notify me how soon 
you can report for duty.” 


Began Career in Philadelphia 


Mr. Mellor began his insurance career 
in Philadelphia. He is a graduate of 
the University of Pennsylvania, and 
after leaving college he joined the 
forces of the Insurance Company of 
North America, Later he went with 
the Provident Life & Trust Co. at the 
Home Office There he became asso- 
ciated with A. Rushton Allen, another 
bright young man with the Company, 
and the two joined forces and became 
producers. They filled in each other's 
gaps, and showed about as perfect team 
work as has ever been seen in the 
life insurance field of that city. They 
wanted their own office, and were told 


it was theirs if they could make an 
allotment which was set rather. high. 
They found no difficulty in doing this, 
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and won their spurs before the first 
year was over. 

Good solicitors, blessed also with 
executive capacity, they put brains and 
study into life insurance salesmanship. 
Their best work was in writing a Phil- 
adelphia banker for a million. This 


was not any lucky strike, or hit-or-miss 
bit of soliciting, but they went after 
their man in a carefully studied, con- 
scientious and hard-working campaign, 





SIGOURNEY MELLOR 


which took about a year. During this 
campaign they became as familiar with 
the banking business and the insurance 
needs of bankers as they were with 
the insurance business itself. 

New York Experience 

Their work was of such a high char- 
acter that the Provident Life & Trust 
sent these young men over to New 
York as general agents, 

About the first thing the new general 
agents did was to give a housewarm- 
ing at which the other general agents 
and many of the leading agents of the 
city were invited. There were flowers, 
a luncheon and a spirit of friendliness. 
A good impression was made on the 
whole insurance fraternity, and since 
that time Messrs. Mellor and Allen 
have done much to strengthen the good 
opinion in which they are generally 
held here. The new general agents had 
high ideals about their office and their 
mission, and drew up a platform which 
explained the plane on which they op- 
erated. 

Paid for $5,000,000 Last Year 

During 1916 the office wrote and paid 
for more than $3,000,000, and last year 
about $5,000,000. Not satisfied with 
this record Mr. Mellor led all the pro- 
ducers of the company in personal busi- 
ness, while Mr. Allen was also a large 
producer. Mr. Mellor was elected sec- 
retary of the Life Underwriters’ Asso- 
ciation of New York City, and also was 
made secretary of the association dur- 
ing its recent Liberty Loan campaign. 

Since coming to New York Messrs, 
Mellor and Allen have developed a 
number of women agents, as well as 
the usual quota of men agents. A suc- 
cessful women’s department, manage 
by Mary Johns Hopper, has made a 
specialty of introducing college women 
to insurance. 





Grant Stockham & Co., of Baltimore, 
have given up the general agency of 
the Philadelphia Life, which was placed 
with that office early this. year. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 











WANT TO AVOID INCOME TAX 

Assessment life insurance organiza- 
tions of the country are making an ef- 
fort to get out from under the tax 
placed on life insurance by the war rev- 
enue act. They hold they are not op- 
erated for profit and should be classed 
with fraternal societies and savings 
banks and be exempt from Federal in- 
come taxes. They make the plea that 
the tax of 80 cents per $1,000 on new 
business is burdensome and suggest a 
tax of 1 per cent. of the entire collec 
tion of each assessment organization in 
lieu of all other income taxes. 


CHANGE OF BENEFICIARY 

The United States Supreme Court 
holds that a member of a fraternal 
beneficial organization, by reason of the 
reservations to the application for mem- 
bership, benefit certificate and corpor- 
ate by-laws relating to change of ben- 
eficiary, has the right to name a ben- 
eficiary and from time to time change 
the same if he so desires. 


INCOME OPTION ILLUSTRATION 

Some years ago the Provident Life 
& Trust had an experience in settling 
a death which illustrated the 
folly of paying in one sum a consider- 
able amount to a beneficiary who has 
lad no business experience. After 
much effort we persuaded the widow 
io carry out her husband’s wishes, and 
take the proceeds of $15,000 in ten 
unnual instalments of $1,778 each. She 
consented, but only on condition that 
this option could be discontinued later, 
and the unpaid instalments withdrawn. 
When the second instalment came due, 
she decided to take the lump sum for 
the reason that she wanted to order 
a tombstone for her husband, the cost 
to be $2,000. A few years later the 
entire estate was insolvent, and the 
widow left penniless with a lot of 
children. 
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QUITABLKE 


Mutual in Principle and Practice 
Impregnable in Strength 

Conservative Management 

Comprehensive, “Adaptable Policies 


Low Mortality Rate 
I Prompt Payment of Death Claims 


Efficient Service to Policyholders 





Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


of the United States 


For agency openings address: 
W. E. Taylor, Second Vice-President 
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DEPARTMENT HANDCUFFED 





Impossible Under Pennsylvania Law 
to Stop Fraternal Grafters From 
Preying Upon the Public 





“The Insurance World” of Pitts- 
burgh, calls attention to the impossi- 
bility of the Pennsylvania Insurance 
Department dealing adequately with 
fraternal orders and _ beneficiary so- 
cieties in that State. It mentions the 
case of the Girard Beneficial Society. 
Two of the solicitors of that Society 
called at the office of “The Insurance 
World,” stating that they had become 
suspicious of the Society’s methods 
and wanting to know what proceedings 
to take. They were referred to the 
Insurance Department, after promising 
to come back with some concrete evi 
dence of wrong-doing. 

They never came back, but they did 
write the Insurance Department. “Un- 
der the law of this enlightened Com- 
monwealth the Insurance Department 
was powerless to take action,” says the 
paper. Pennsylvania law in many parti 
culars is a very mysterious proposition. 
It affords the Insurance Department as 
little power in dealing with fraternals, 
and such concerns as the Girard, in 
protecting the public from fraud, as it 
affords protection to newspapers in 
event of a libel suit. Under Section 
4 of the Act of April 6, 1898, which 
defines fraternal beneficiary societies 
and their status and provides for their 
regulation the hands of the Insurance 
Department are carefully handcuffed 
by the provision: 

That all beneficial and _ relief 
associations formed by churches, 
societies, classes, firms or corpora- 
tions with or without ritualistic 
form of work, the privileges and 
membership in which are confined 
to the members of such churches, 
societies or classes and to the 
members and employes of such 
firms or corporations, shall be ex- 
empt from the provisions of this 
act. And provided further, That 
this act shall not apply to any 
secret fraternal beneficial society, 
order or association which has for 
one of its objects the payment of 
a sum not exceeding a certain 
amount at the date of expiration 
of a fixed period. 

“The Girard is not the only concern 
of its kind now preying upon the for- 


eign element in the Keystone State. 
There is another concern in Pitts 


burgh, which apparently has been in- 
dulging in the pleasing little pastime 
of ‘grabbing all’ for the benefit of its 
sponsors, and doubtless there are 
others scattered through the State. 
And there will be more as long as 
the Insurance Department remains 
handcuffed by the law, and as long 
as the newspapers remain muzzled by 
the stringent libel law now upon the 
statute books.” 


HAVE MAILED 3,330,000 CHECKS 

The machinery of the War Risk Bu 
reau is kept in constant motion by a 
force of 6,000 employes working in day 
and night shifts. 

More than 3,330,000 Government 
checks, chiefly for allotments and al 
lowances, have been sent out, aggre 
gating upward of $101,000,000. 

Between 850,000 and 900,000 checks 
are now being mailed every month, 
the average recently being 35,000 
checks a day. Thousands of depend- 
ents of soldiers and sailors, expect to 
receive their June allotments and al- 
lowances in the current month, but 
under the law such allotments and al 
lowances are not payable until July 
Misunderstandings of this character 
unnecessarily aggravate the correspond 
ence problem. 
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President Priddy 
Back From West 


AS 





WENT FAR 


Found Many Life Agents Working in 
Wheat Fields—Criticises Horner 
Tax Brief 


AS FARGO 








Lawrence Priddy, president of the Na- 
tional Association of Life Underwriters, 
returned this week from a long tour 
through the West, culminating in an at- 
tendance at the Northwest Insurance 
Congress, held in Fargo, N. D., on 
Thursday and Friday of last week. 
This is the second long trip of the kind 
that Mr. Priddy has taken, as he visit- 
ed many Southern and Southwestern 
cities earlier in the year. 

Agents Harvest Wheat 

While away Mr. Priddy addressed the 
largest meetings that have ever been 
held by local associations, the only ex- 
ception being Topeka, Kan., where 
many of the agents are in the wheat 
fields. In fact, the manner in which 
the business men, including insurance 
agents, have stopped their work in the 
cities in order to help out the farmers 
was one of the most striking features 
noticed by the National Association’s 
president on his trip. 

“The people in the West are becom- 
ing more interested in the war every 
day,” said Mr. Priddy. “They are in it 
heart and soul. They are willing to 
make every sacrifice and they proved 
this when as the Spring began to pass 
it was seen that the farmers would 
have difficulty with their crops. Many 
of the farm hands are in the service 
and every farm of any size was short- 


handed. It was imperative, if the 
wheat crop were properly harvested, 


that they should have assistance, and 
the men from the cities responded. 
And they are doing it without pay. It 
is gratifying that so large a number 
of life insurance men are working in 
the fields.” 

Non-Partisan League Critics Speak Out 


While in North Dakota Mr. Priddy 
had the opportunity of seeing the 
changed attitude towards the Non- 
Partisan League, the socialistic, anti- 


war organization which collects $16 a- 
piece from its members, and which has 
a State insurance plank. Formerly, it 
was a sort of lese majesty to criticise 
this League, but so many men have 
gone to the war that the people are 
speaking out now and telling what they 
think withouc fear of social ostracism. 
In fact, in some circles there is a 
stigma now attached to membership in 
the League. When men leave for the 
draft the whole city turns out now to 
give them a send-off and a session of 
the Northwest Congress was adjourned 
in order that the life men might take 
part in such a ceremony. 

Calls Horner’s Brief Unfortunate 

In discussing the Northwest Con- 
gress Mr. Priddy expressed his dis- 
pleasure with what he termed the un- 
fortunate communication on taxing the 
proceeds of life insurance policies, pre- 
pared by Warren M. Horner, of Minne- 


apolis, and addressed to Daniel C. 
Roper, Commissioner of Internal Rev- 
enue. In his communication to Com- 


missioner Roper Mr. Horner said in 
part: 
“With regard to the present stage 


of the income tax law there have been 
three specific, ill-advised actions, which 
undoubtedly have been responsible for 
a reaction in the wrong direction. 
“There were the attempt, on the part 
of a certain few agents, to have a part 
of their renewal incomes exempted 
under the law of 1913; the short-sighted 
policy of agents a year ago, urging the 
purchase of Business Life Insurance on 
plans of excessive premiums which 
were not proposed as practical in nor- 
mal times, because the law permitted 
the exemption of premiums paid; and 
the intensive effort, during recent 


months of a few, to secure class legis- 
lation, or class ruling, through the ex- 
emption of premiums upon a certain 
form of policy. (Editor’s Note—Ordi- 
nary Life.) 


Charged Attempt to Evade 
Responsibility 


“It is not the purpose to intimate, 
directly or by innuendo, that those at 
Washington in Congress, or who _ in- 
terpret the laws of Congress, are 
acting intelligently and without preju- 
dice. If there was not (entertained 
great respect for the wisdom and high- 
mindedness of these men, the labor 
incident to the preparation: of this peti- 
tion would not have been expended. 
The fact remains that the attempt to 
evade responsibility, visualized and re- 
corded by the employment of a noted 
attorney, and the brazened importunity 
of clients to evade the law and shirk 
the just responsibility incident to the 
war, by the purchase of high-premium 
policies, not considered practical in 
normal times, together with suggesting 
and urging that which is neither sound 
nor practical, legislating or ruling that 
premiums on one certain form of policy 
be exempted, could not help but put 
those in authority in the frame of mind 
to slam the door hard, and thereby, 
unwittingly, work a very grevt wrong 
to the rank and file all over the United 
States, who are so vitally interested 
in a sane and economical consideration 
of the unprecedented service to hu- 
manity as exemplified in the accom- 
plishment of American life insurance. 

“Great emphasis should be laid on 
the fact that none of these ill-advised 
actions are representative of the best 
thought in the business, either in num 
bers or in intelligence.” 

Action of Northwest Congress 

Mr. Priddy says that this is a direct 
attack on the position that has been 
taken by the National Association of 
Life Underwriters, the American Life 


Convention and other organizations. 
Mr. Priddy said that an attempt was 
made by Mr. Horner to have the Roper 
communication endorsed by the North- 
west Congress, but the Congress took 
a contrary position instead, and its 
resolution was wired to Washington. 
Mr. Horner was not at the Congress. 
Got Many New Members 

During his trip Mr. Priddy succeeded 

in inducing four hundred and twenty- 


two agents to join the National Asso- 
ciation. He got members at every 
meeting, ranging from seven to fifty- 


three each. At some meetings all non- 
members joined. 

The National Association's president 
found a real, live interest in the com- 
ing New York convention and declared 
that there is every indication of a 
large attendance trom the West the 
first week in September. 


AMERICAN LIFE CONVENTION 


Dates of Meetings Postponed—To Be 


Held in Chicago September 
18-20 
At a meeting of the executive com- 


mittee of the American Life Conven- 
tion, held in St. Louis, Saturday, June 
22nd, it 
date of the annual meeting which was 


scheduled for September 11th, 12th, and 


was determined to change the 


13th, so as not to conflict with the an- 


nual meeting of the National Conven- 
tion of Insurance Commissioners which 
Denver on the dates named. 

The annual meeting of the American 
Life Convention will be held in Chicago 
on September 18th, 19th, and 20th, the 
Legal Section meeting on the 16th and 
17th. 

Headquarters will be at 
ton Hotel. 
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Prudential 


Group 
Policies Sell 


STRENGTH OF 


GIBRALTAR 





FORREST F. DRYDEN, President 








Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina- 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


PRUDENTIAL 


INSURANCE CO. OF AMERICA 


ncorporated Under the Laws of the State of New Jersey 





THE 


Home Office: NEWARK, N. J. 

















Decide a Case Which 
Involves Commissions 


MASSACHUSETTS HIGH COURT 


Litigation Followed Dispute Ov-r 
Contract of a Sub-Agent With 
General Agent 





An oral contract between the gener- 
al agent and the sub-agent of a life 
insurance company was not terminable 
at the will of the general agent or by 
the company, but could be ended only 
in accordance with its provisions, ac- 
cording to a recent decision by the 
Supreme Judiciary Court of Massachu- 


setts in the case of Elwell vs. State 
Mutual Life Assurance Company of 
Worcester. The sub-agent solicited 


life insurance for the Company under 
a contract with Williams & Jones, the 
Company’s general agents, and among 
other provisions the contract estab- 
lished the sub-agent’s compensation 
for services on a percentage basis “for 
first year insurance” and also on all 
renewals, but Jones, of the firm of 
Williams & Jones, having resigned, 
Williams succeeded ag general agent 
and continued as such until the time 
the action was brought. The auditor 
of the Company reported that after 
the retirement of Jones, while no 
written contract was entered into be- 
tween the sub-agent and Williams, the 
sub-agent continued as before to se- 
licit insurance for the Company down 
to July, 1909, when he was discharged 
by a letter of dismissal signed by Wil- 
liams, as the Company’s general agent, 
and after some correspondence and at 
least one interview between the sub- 
agent and the Company, the Company 
confirmed the action of General Agent 
Williams. 

The auditor found that the commis- 
sions on all renewal premiums were 
duly paid until August 15, 1914, on all 
policies procured by the plaintiff, but 
as no commissions were paid since the 
letter 


of dismissal, the action was 
brought to recover the commissions 
claimed _to have thereafter accrued, 


It was not contended by the sub-agent 
that the commissions were to be paid 


during the life of the respective pol- 
icies, but he relied upon an oral con- 
tract with the defendants. The eyvyi- 
dence showed that after Williams be- 
came the sole agent instead of mak- 
ing out a new contract in writing he 
told the sub-agent that the old con- 
tract would be in force. While it was 


said in the letter of dismissal that the 
sub-agent had no legal claim for com- 
missions under this contract after the 
termination of the general agency of 
Williams & Jones, the lower court said 
that statement was probably true if 
applied to the Willlams & Jones con- 
tract alone without taking into con- 
sideration any new contract made by 
Williams alone with the sub-agent after 
the former general agency of Williams 


& Jones had ceased. 
The Supreme Court held that the 
oral contract was to be deemed and 


to be treated the same in terms and 


effect as if the Williams & Jones con- 
tract had been re-drafted with the 
omission of the name of Jones. 


A CALIFORNIA INCIDENT 
In November, 1917, a prominent Call- 


fornian insured for $100,000 for this 
express purpose. He died from an 
acute illness a few weeks ago. His 
widow writes: “This money comes 


most opportunely to me, as it will en- 
able me to promptly settle the inherit- 
ance tax on my husband's estate. I 
am thankful my husband took this in- 
surance when he did, for it will obviate 
the necessity of disposing of any of 
his real estate or securities to realize 
the money necessary to pay the In- 
heritance tax.” 
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New Credit Policies 
in Great Britain 


AFTER WAR PREPARATIONS 
Arrangements Between British Trade 

Corporation and Excess Insurance 

Company—What is Covered 

London, June 20. Considerable at- 
tention is being paid here to the ar- 
rangement between the Excess Insur- 
ance Company and the British Trade 
Corporation. The Corporation was in- 
corporated under Royal charter with 
an authorized capital of £10,000,000, of 
which £2,000,000 is paid up, as the re- 
sult of a Government Committee set 
up to consider steps to be taken after 
the war for the encouragement of 
British trade. The Corporation con- 
cluded that it would be necessary for 
merchants and traders to obtain guar- 
antees for the payment of their ac- 
counts. The best way to do this was 
by means of credit insurance, The 
Excess Insurance Company has special- 
ized in this class of business for some 


years past, and the department has 
been under the control of H. Stanley 
Spain. When the credit business of 
the Excess was transferred to the 
British Trade Corporation, the Trade 
Indemnity Company, Limited, was 
formed by the latter with Mr. Spain 


as underwriter. The Trade Indemnity 
Company, Limited, has a subscribed 
capital of £100,000 of which £20,000 is 
paid up, whilst there is also a special 
reserve fund of £20,000. 

The purpose of credit insurance is 
to cover traders against excessive loss 
from bad debts. The policy is not 
designated to cover the whole of the 
bad debts, as traders might thereby 
be inclined to take abnormal risks in 
opening new accounts, a_ proceeding 
which, of course, would be unsatis- 
factory from an insurance point of 
view. Therefore, the Company only 
covers the excess bad debts over a 
certain amount or percentage of the 
turnover. By this means the trader 
is guaranteed against his most serlous 
loss, but at the same time he runs 
sufficient risk himself to make him 
careful to institute proper inquiries be- 
fore opening fresh accounts. 
important features 
in the prospectus, and to which we 
would draw special attention is that 
the Trade Indemnity Co. has initiated 
a System of insurance whereby the 
merchant receives immediate payment 
ot dishonored bills. 

There are four classes of policy 
issued. The first is known as the 
Specific Account Policy, which insures 
approved accounts up to three-fourths 


One of the most 





of the amount of the debt on the fol- 
lowing bases: 

I s A To pay to the assured the aegreed 
1 tien f the net loss after the debtor 
’ hecome insolvent. and all dividends re 

vered or ascertained 

Basis B.—To pay to the assured within seven 
davs fter satisfactory rroot of insolvency 
such m as shall equal 13s. 4d. in the £ on 
the proportion of the debt insured under the 
policy full satisfaction of the liability of 
thre many All forthcoming dividends to 
he the property of the assured 


assured, in the 
cepted bill, 


as 18 COV- 


Basis ( To pay to. the 

event of dishonor of any duly ac 
the agreed pronortion of bill 
ered by the policy within seven days of satis 
factory root 
of the deb 
lected hy the 
defaulter in excess of the 
company (plus interest and 
returned to the assured. 

The Whole Account Policy, as it is 
called, covers a proportion of the losses 
in one year in excess of an agreed 
percentage of loss on the turnover 
which has been borne by the assured. 


Basis A (1) The 
net | | liability 
such 


such 


of such dishonor 
* company 

company from the estate 
amount paid by the 


charges) will be 


assured bears an agreed 
attaches to the com- 
is sustained the 
cent. of 


rectore 
After 

to the assured 80 per 

the gross amount of each subsequent bad debt 
when the same assign- 

f the debt to the company. 

Basis B.—As in Basis A, the 
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losses sustained in 


Big Tim’s Daughter 
Broke; $50,000 Gone 


INTO BANKRUPTCY 

Plunge Into City Life Cost Fortune in 

One Year-—Daughter of 
Politician 


GOES 





A nine room apartment at 542 West 
112th Street, two automobiles and two 
chauffeurs, a judgment of $3,841 for 
flowers and a summer at Atlantic City 
were among the items mentioned by 
attorneys for Miss Margaret Catherine 
Sullivan ‘yesterday M explaining how 
the young woman had spent the $50,- 
000 which she inherited as the daugh- 
ter of the late Congressman Big Tim 
Sullivan} on her twenty-first birthday, 
April 1, 1917. : 

A voluntary petition in bankruptcy 
was filed by Zalkin & Cohen, attorneys 
for the young woman, in the Federal 
District Court of this city. In the peti- 
tion Miss Sullivan confesses that she 
is penniless after a brief experience 
in luxurious living that began in the 
spring of 1917, when she emerged from 
a convent, where her entire life had 
been spent, and set up an independent 
existence with $50,000 deposited to her 
account in banks, 

Furniture Is Chief Asset 

established her home in the 
Street apartment, and its ex 
pensive furnishings constitute’ the 
largest part of the $13,620 which her 
petition lists as assets to balance lia- 
bilities of $13,686. She values the fur- 
nishings of a Japanese room, music 
room and dining room at $4,000 and 
draperies and carpets at $4,000 more. 

Except for servants Miss Sullivan 
lived alone in the apartment. Her 
mother, Mrs. Margaret A. Holland, who 
as her guardian instituted the proceed- 


She 
112th 


ings after Big Tim’s death in 1913, 
that won her $50,000 from the estate 
of the dead Tammany leader, has _ re- 
married. The mother alleged in her 
suit that her daughter was born on 
March 19, 1896, and that her “late 
father, Timothy D. Sullivan,” gave her 


an assignment of an insurance policy 
for $100,000 in the Mutual Life in 1902. 
The assignment was cancelled, but 
Mrs. Holland alleged she did not learn 
of this ufftil after Sullivan’s death. 
Neither mother nor daughter was 
mentioned in the will. The claim was 
settled for $50,000, and the lawyers for 
the executors announced that there 
was no question as to its legality, Miss 
Sullivan was 17 years old at the time 
of the settlement and the money was 
held in trust until she became of age. 


Has Not Paid June Rent 

Among the claims listed in the pett- 
tion are those of Minnie L. Vlachos, a 
florist of 2188 Broadway, who holds a 
judgment for $3,841; Park & ‘Tilford, 
who hold a judgment for $1,570; John 
Wanamaker, who claims $4,000 for mer- 
chandise in New York and $2,000 in 
Philadelphia, and Mme. Latour, lin- 
gerie, of 224 West 137th Street, who 
claims $500. 

The petition states that Miss Sul- 
livan has been unable to pay the rent 
of her apartment for June, amounting 
to $166, or a telephone bill which 
amounted to $22 in June. 

The petition recites that Miss Sulli- 
van borrowed the $300 she has paid her 
lawyers to straighten out her financial 
situation. Mr. Zalkin said this week 
that Miss Sullivan gave away substan- 
tial sums. Among her gifts. he said, 
was one of $4,000 to a church which 
enlisted her sympathies. In the sched- 
ule of assets accompanying her peti- 
tion is an item of $1,450 attributed to 
bills, promissory notes and securities. 


loss’’ are adjusted at 
the end of the insurance year, the company 
accepting liability not exceeding 90 per cent. 
of the net amount of such excess loss up to 
an agreed limit. 


excess of this “first 


= tries that on account of war 
= conditions are particularly pros- 
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WHERE YOU CAN GET 
APPLICATIONS 
1. From lines of trade, busi- 
ness or manufacturing indus- | 


perous at this time—such as 
cotton, wool, paper, leather, 
steel and iron, general machin- 
ery, and all mechanics and 
metal workers. 

2. From doctors and dentists 
who have not gone into the 
service, because they are mak- 
ing more money than ever be- 
fore and surely need more in- 
surance protection, because of 
the strain under which they are 
working. 

3. From manufacturers and 
business men who should insure 
valuable men in their employ. 
- This class means _ large-sized 
policies. 

4. From small manufacturers 
in suburban districts who are 
generally overlooked by the ac- 
tive city agent. 

5. From live prospects whom 
you have not seen recently. 

6. From strangers and slight 
acquaintances whom you meet 
daily, especially if they live in 
your home town. 

7. From relatives and friends 
and old school associates. 


VO VAL 











HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company 
paid the policyholders in 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its 
insurance reserve fund was 
increased by $1,688,199 and 
the Assets are now $34,- 
542,304.08. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agents. 

256 Broadway, New York, N. Y. 














8. From farmers and milk 





dealers. The small farmer is 
particularly interested in En- 
dowments. 

9. From people to whom you 
have sold Liberty Bonds, or 





from whom you have taken 
Red Cross subscriptions. 

10. From business and pro- 
fessional women, such as sten- 
ographers, restaurant keepers, 
nurses, milliners, and novelty 
shop owners.—Charles H, Flood 
in “Provident Notes.” 


HUT Hil ! | | 
REVISE BEERS BOOK 


The Beers Book of Mutual Benefit 
literature for Mutual Benefit salesmen, 
published by Wm. H. Beers, Jr., district 


manager for the Mutual Benefit at 
Rochester, N. Y., has been completely 
revised for 1918. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








A Real 
District 
Manager 


is wanted for one of 
the best territories in 
the most prosperous 
section of the nation. 
This is a real oppor- 
tunity for a first class 
man. 


= Write 


Bankers Life 


Company 
DES MOINES 








Insurance in force over 
$142,000,000 





15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illus- 
tration of the Fidelity “Income for Life.” 
SERVICE helped to make 1917 the best year in Fidelity’s history. 


AGENCY OPENINGS FOR THE RIGHT MEN. 
Write to-day 


FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 


This DIRECT LEAD 


Walter LeMar Talbot, 
President 
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Northwest Congress 
Meets at Fargo 


NOT HEAVY 


Next Congress to Be Held in Duluth— 
John Shambeau Will Be 
President 


ATTENDANCE 





Fargo, N. D., July 2.—The annual 
meeting of the Northwest Congress of 
Life held here on 
June 23-28, and the sessions were well- 
worth while, and amply repaid the dele- 
gates for coming. There were numer- 
reasons for the rather small at- 
tendance, one of them being that there 
large number of insurance men 
in the wheat fields, and the Congress 
has lost some through the 
draft. Some of the large cities in the 
zone of the Congress, such aS Omaha, 
were not represented, and one of the 
leaders in the Congress, Warren M. 
Horner did not attend. A representa- 
tive of his office, however, was present 

It was decided to have the next con- 
vention in Duluth, and John Shambeau, 
of that city, will be the next president. 
The territory of the Congress includes 
Minnesota, Iowa, North Dakota, South 
Dakota, Wisconsin and Nebraska. 

Arthus F. Coldwell, of Fargo, presid- 
ed, and in the first morning’s session 
Lawrence Priddy, president of the Na- 
tional Association of Life Underwriters, 
delivered the greetings of that associa- 
tion. Other speakers and their topics 
were: 

“War Mortality,” C, C. Ferguson, gen- 
erai manager and actuary, the Great 
West Life, Winnipeg; “Effect of War 
Upon Our Social Life,” F. L. Conklin, 
Bismarck, N. D. Open discussion of war 
and its relation to insurance, B. N. 
Waller, Des Moines, Northwestern Mu- 
tual Life, presiding. “The Duties of the 
Life Agent in Time of War,” A. C. Lar- 


Underwriters was 


ous 


are a 


members 


son, Madison, Central Life; “Politics 
and Its Future Influence Upon Life 
Insurance,” G. W. Harrison, St. Paul, 


Penn Mutual Life. 

W. E. Johnson, Minneapolis, Berk- 
shire Life, gave his opinion as_ to 
whether or not the life insurance agent 
is engaged in a useful occupation with- 
in the meaning of the recent order of 
Provost Marshal Crowder. Mr. John- 
son had written to General Crowder for 
an opinion, but unfortunately did not 
receive word from him until after the 
convention, and then only the circular 
which has been printed in the news- 
papers. 

J. E. Meyers, who will probably be 
the next mayor of Minneapolis, and 
who is a prominent life insurance man, 
presided at the second day’s session. 
Problems of a city agent were discussed 
by W. D. Bowles, Des Moines, general 
agent of the Phoenix Mutual; M. M. 























REASON Our 


underwriting and are guaranteed by a de- 
posit ’ 
State. 
tract. 
agents. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


Policies Sell 


POLICY CONTRACTS contain 


provisions consistent with safe 


UR 
all 
of the full legal reserve with the 
Our promises are all in our con- 
Good contracts for up-and-doing 


THOMAS J. OWENS, Pres. 
CLAUD T, TUCK 
Secretary 








Deming, Kansas City Life, discussed 
the country agent and his opportunities. 
H. T. Miller, New York Life in Min- 
neapolis, delivered a corking good talk 
on self development. 

Three women had been scheduled to 
talk about the life insurance opportuni- 
ties for women, and the only one who 
showed up was Mrs. Clara D. Knight, 
of Fargo, agent of the Guardian. Her 
talk was inspirational. 

At the banquet the principal speakers 
were Mr. Priddy and Sir James A. M. 
Aikins, Lieutenant Governor of Mani- 
toba. 


KHAKI KWIPS 


New Publication of Union Central Life 
Giving News About Men in 
Service 


The Union Central Life has begun the 
issuance of “Khaki Kwips,” for the in- 
formation and entertainment of Union 
Central men in the service. It is edited 
by employes. 

The first number contains details of 
an unique plan for giving relief to the 
fatherless children of France. The 
plan was originated by an employe of 
the Company and has proven popular. 
Squads of seven employees each have 
been formed to contribute ten cents per 
man weekly for one year. Two proteges 
already selected are named in “Khaki 
Kwips.” 


POLICY OF A MURDERER 


A man murdered his wife and was 
given the death penalty for so doing. 


The wife’s life insurance policy, in 
which the husband was made benefi- 
ciary, will be payable to her heirs 
where the policy contains no provi 
sion as to the payment in event of 
murder of the insured by the benefi- 
ciary. This was decided in the case 
of Lawson vs, United Brothers of 
Friendship by the Court of Civil Ap- 


peals of Texas last month. 


EXCESS INTEREST DIVIDENDS 

The Provident is now computing ex- 
cess interest dividends upon the basis 
of 4.4 per cent.—that is, 1.4 per cent. 
in excess of the 3 per cent. which is 
guaranteed. 


THE HOLLANDER GROUP 


Insurance Increased Each Year—$500 
on Employes Up to Age Fifty; 
$250 After Age 50 
The Metropolitan’s group on em- 
ployes of A. Hollander & Son, Newark, 

N. J., is on the following plan: 

Every one of our employees up to 
age 50 years, will be insured for the 
sum of $500, This insurance will be 
increased $100 each year until the max- 
imum amount of $1,000 is reached. All 
employes over 50 years of age will par- 
ticipate in the offer to the extent of 
$250, to be increased $50 a year until 
a maximum of $500 is reached. No 
medical examination is required, but 
the employe must have worked for us 
for at least three months, ete. 

Besides the Newark plant, 
surance also extends to the 
branch establishments known as the 
Atlas Fur Dressing and Dyeing Com- 
pany of Middletown, N. Y., the Long 
Branch Fur Dressing and Dyeing Com- 
pany of Long Branch, N. J., and the 
Sloan Fur Dressing Company of Somer 
ville, N. J. 


the in- 
Hollander 


INSURANCE FOR INHERITANCE 
TAXES 

It has been pointed out that the 

sudden increase of Inheritance Taxes 

has created an altogether novel 

situation in the United States. It 


should be remembered, however, that 
this situation which is novel here had 
been reached years ago abroad, and 
that, in England, particularly, the use 
of Life Insurance for the purpose of 
paying Inheritance Taxes has now 
passed the experimental stage. Life 
Insurance for Inheritance Taxes is 
not a theory, but something which has 


been tried out, and experience shows 
that it works satisfactorily to all con 
cerned, says “Provident Notes.” 


Possibly because the situation is 
novel in the United States there has 
been a disposition to base the argu- 
ment for Life Insurance for Inherit- 
ance Taxes upon too narrow ground, 
to think of it too much in the nature 
of a new mechanical device for accom 
plishing certain results, and to lose 
sight of larger considerations which 
really have more weight. 


SANNA 


HARTFORD NOTES 
4 


The Travelers Insurance tennis team 
has won the championship in the In- 
surance Tennis League of Hartford. 
kdward W. Guinan of the medical de- 
partment of the Travelers Insurance 
Company is captain of the winning 
team, 

First Lieutenant Russell Y. Moore, 
formerly with the Aetna Casualty & 
Surety Company, who has been on 
duty in the trenches in France with 
Company B, 102d United States In- 
fantry, has returned to Hartford and 
2S awaiting jnstructions from Washing- 
tin. Although Lieutenant Moore was 
in the thick of the fighting with his 
command in France, he still wears the 
smile which was his when he was in 
Hartford, before crossing the ocean to 
do his bit in the battle for democracy. 
Attired in his overseas cap, and with 
his Sam Brown belt across his neatly 
fitting uniform of olive drab, Lieuten- 
ant Moore last week renewed acquaint 
ances in Hartford, 







Samuel R. McBurney, of Hartford, 
superintendent of agencies of the 
Travelers will reach his half century 
mark on next week Thursday. He was 


born in Iowa July 11, 1868, and 2) 
years ago he entered the employ of 


the company of which he at present is 
ar official as cashier of the Omaha, 
Nebraska, Agency. He has been spe- 
cial agent of the Company in Missouri, 
Iowa, Nebraska, Arkansas and Texas 
Since 1907 he has been superintendent 
of agencies. He has a wide acquaint- 
ance and a great many friends. 


Phil M. Leakin, of Hartford, the big, 
good-hearted accident claim examiner 
oi; the Aetna’ Life, has returned after 


spending a delightful vacation at his 
birthplace in Maryland. Mr. Leakin is 
a golfer of reputation in New England 
and has won many prizes on the links 


While on his vacation he played a 
match game at the Scarsdale, N. Y,, 
Country Club on June 28 and came 


away with the laurels. On June 29 and 


36 he played at other Westchester 
County clubs. Mr. Leakin is a gradu 
ate of Dickinson College of Carlisle 
and Harvard Law School, and whilé 
in Harvard was a prominent athlete 


and pitched on the law school baseball 
team 

Kk. EK. Dudley, manager 
elers at Paterson, N. J.,. and Mrs. Dud- 
ley attended the Kiwanis Convention 
at Providence last week, returning 
home by automobile by way of Hart 
ford where he visited the home office. 


of the Trav- 


Roscoe H. Keffer, of Scranton, Pa., 
general agent of the Aetna Life and 
Mrs. Keffer are touring the golf clubs 


of New England and the Empire State 
They were in Hartford Friday and 
Saturday of last week where Mr. Kef- 


fer played the links of Hartford, Pine 
Orchard, New Britain and Wethers- 
field. 
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developing 
thereby contributing largely to the world’s food supply. 

The UNIQUE SERVICE extended freely to the insured 
meriting the “appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 


and 





Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 

Four big success factors in the work of 


The GOOD WILL created by farm loan investments, 
resources, 


the Country’s agricultural 


their beneficiaries, 


Jesse R. Clark, President. 


THE REAR GUARD 


No more virile and efficient body of men can be found than the largé army of life underwriters. 


the 
The SECURITY of 
and 


posits, the result of 


The stronger the rear guard, the greater the 


Union Central 


proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 


The SAVING enjoyed by policyholders in premium de- 


Agency Force are: 


the non-fluctuating, panic and war 








the Company’s superior earnings, 


favorable mortality, and economy of management. 


of Cincinnati, O. 
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LIFE INSURANCE AS A 
FACTOR IN BUSINESS 


By FRANK PIKE, Senna of Merchants Bank 
of Edmonton, Canada z: 


This address delivered before 


Edmonton Board of Trade 
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If I were to preach a sermon this 
morning, I would take aS my text, 
“The stone which the builder rejected 
has become the head of the corner,” 
A few years ago when insurance agents 
came in to see me, many and many 
a time have I treated their arguments 
almost with contempt, and rather 
rreudly told them that I did not need 
their insurance or advice, as I had 
sufficient surplus to protect my family, 
in case anything happened to me. As 
a proof of this, I used to produce a 
little tin box full of titles to various 
pieces of real estate, agreements ol 
sale, and a few mortgages. At that 
time my box was filled to overflowing 
with these documents, and I remember 
that my few insurance policies were 
shoved carelessly in a pigeonhole in 
the vault. But today if you look into 
that tin box, you will find that the 
titles and the agreements, aS well as 
the mortgages, have nearly all evapor 
ated, There is nothing left of much 
intrinsic value but the insurance poli 
cies, so you see the application of the 
text that “The stone which the builder 
rejected has become the head of the 
corner.” 

A Modern Development 

Life insurance is a product of de 
veloped civilization, and, in its spirit 
o! self-sacrifice, we might almost add, 
Christianity. Savages and wild men 
of the remote parts of the earth pay 
little heed to the future. They live 
from hand to mouth -gluttony today 

starvation tomorrow. When we look 
back to the carnival of extravagance 
that prevailed on these prairies a few 
years ago, it is enough to make us 
wonder whether we had progressed 
very much from the days of our cave 
men ancestry. 

Moral Character 

The great war has brought us to our 
senses. We now take a saner view of 
life, and have a greater realization of 
its realities. People have lost, to some 
extent, the malignant “get rich quick” 
fever, and are now endeavoring to ar- 
range their affairs in a more thorough- 
going, systematic manner. They are 
cultivating habits of thrift and econ- 
omy, which will undoubtedly mean the 
economic salvation of the country and 
the nation. This condition of affairs 
makes it much easier for sound, con 
servative business men, such as insur- 
ance agents and bankers, to conduct 
their business. You know, in the 
banks we go a great deal on moral 
character as well as on a man’s finan- 
cial standing, and I do not know of 
any surer Sign of a well-balanced mind 
than the fact that a man has provided 
against future contingencies by ample 
life insurance, 

Business men during the last four 
or five years have gone through a 
period of great stress and strain, and 
in times like these, men undoubtedly 
need, as they say in Newfoundland, 
“a sheet anchor to windward,’ to help 
them bear the strain of financial wor- 
ries. 

Life Insurance a Sheet Anchor 

I would like to draw your attention 
particularly to the point that in times 
of stress and storm, an insurance policy 
has the same effect as “a sheet anchor 
to windward.” If a man has the com- 
forting thought that no matter what 
happens to him, his wife and family 
are protected, in case of his death, 
from a cold and unsympathetic world, 
where, to a great extent, the law of 
“the survival of the fittest” still pre- 
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vails, it will relieve his mind of a great 
load of worry; it will brace his nerves, 
and enabbe him to make a better suc- 
cess of his business undertakings. 

A Credit Factor 

In view of this when considering a 
man’s application for a loan, if we find 
that he is of the thoughtful, methodi- 
cal, careful type, who is making pro 
vision in the best possible way—ample 
life insurance-for the contingencies 
to which human life and human affairs 
are liable, we have much more con- 
fidence in that man and his ability to 
make good. A man’s first duty un- 
doubtedly is to his wife and family, 
and those depending upon him. He 
should see to it that they are pro- 
tected; but after this has been done, 
a man also has another duty to per- 
form, and that is, to provide as far 
as in him lies, for debts contracted 
by him. Especially do I refer to money. 
borrowed, and not particularly to real 
estate entanglements. There is a dif- 
ference, 

Meeting Obligations 

Not long ago a man who had bor- 
rowed four or five thousand dollars 
from the institution, which I have the 
honor to represent, came in and threw 
down on my desk a life insurance 
policy for $5,000 payable to the bank. 
Ife said, “‘My wife and family are pro- 
vided for, and now I want to do some 
thing for you. I borrowed money from 
this institution some time ago, and 
since then my affairs have become 
somewhat involved through an. over- 
dose of real estate, The money was 
loaned to me in good faith, not only 
on the strength of my statement, but 
my character and ability were taken 
into consideration, and I look upon the 
loan as a debt of honor, and feel in 
duty bound to meet it—living or dead.” 
Now, this is not cheap sentimentality, 
neither is it an extreme case. It is 
only what an honest man should do, 
and I am glad to say that in my ex- 
perience of 20 ‘years «n this western 
country, I have found the great major- 
ity of men absolutely honest, paying 
their debts if there is any possible 
way of doing so, Dishonesty does 
not readily take root in this western 
country, with its freedom and fresh- 
ness. It is of exotic growth and not 
indigenous to the West. 

Taking into consideration all the 
great potentialities of this country, 
there is no reason why a man shoul‘ 
not, if he receives a reasonable amount 
of encouragement and assistance, get 
on his feet again. There is only one 
thing, a man cannot avoid, and that 
is the uncertainty of human life, and 
he can only provide against this con- 
tingency by a life insurance policy. 

Value to Business Houses 

There is another factor which might 
be dwelt on briefly. Take the case of 
a manager of an incorporated com- 
pany. I can mention companies in 
this city the success of which depends, 
to a great extent, on the experience 
and ability of the managing director, 
who has spent years in becoming fa- 
miliar with every detail of a rather 
technical and complicated organization. 
The death of such a man would un; 
doubtedly mean a financial loss to the 
corporation, and in cases of this kind 
directors should see that a certain 
amount of:-insurance is taken out on 
their manager’s life, payable to the 
company, and the premiums charged 
to expense, or better still, contingency 
account. 


No doubt at times, some men are 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 . 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 
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LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
OLDEST -LARGEST~ STRONGEST, Southern Life Insurance eral 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
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tempted to over-insure, and perkape 
there are times when the consequence 
of this means disaster in the shape 
of abandoned policies and lost premi- 
ums; but where one man over-insures, 
I would say that ten do not take out 
sufficient insurance when they are 
young. 

A Factor in Man’s Development 

It has frequently come to my atten- 
tion that young men in our service, whs 
are sufficiently thrifty and thoughtful 
enough to take out a substantial life 
insurance policy, and who have the 
moral stamina of providing something 
from their monthly salary for their 
annual premiums, are the types ot 
young men who can be most depended 
upon to develop into trusted and tried 
executive officers. 

Some Concrete Examples 

Life insurance is undoubtedly a good 
investment whichever way you take it. 
The largest policy ever taken out was 
for $2,500,000 on the life of the great- 
est United States financier, J. P. Mor- 
gan. Last year a policy of $2,000,000 
was taken by H. P. Davison of the 
Morgan firm. The largest policy writ- 
ten on the life of a Canadian was 
$1,500,000, on Sir Mortimer B. Davis, 
of Montreal, No shrewder men than 
these ever lived, and there is no need 
of quoting further examples. 

















State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto 
policyholders, 
agents. 


is SERVICE to 


beneficiaries and 


Additions are made to our 
agency force when the right 
men are found. 

B. H. WRIGHT, President 
D. W. CARTER, Secretary 








STEPHEN IRELAND, 
Superintendent of Agencies 























Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CoO. 
By the State of Texas, June 28, 1915 


“*It is noteworthy that this Company was organized without any promotion expenses. ”’ 
“I beg to report further that I find the Company in excellent. financial condition.’ 

“*The volume of its business has steadily increased 
its funds are being carefully conserved under expert supervision.” 


Home Office, DALLAS, TEXAS 


, its surplus is growing rapidly ana 























INDIANAPOLIS, 


American Central Life 


Insurance Company 


INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 
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protect their business but 





Insurance to Cover Inheritance Taxes 
is opening new fields to Provident Agents 


Men are insuring not only to protect their families and to 
also 


Write for Information 


THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 


to protect their estates. 








F 











THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
OF @OSTON MASSACHUSETTS 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 




















Inheritance Tax As 
Seen By Lowell Man 


AGENT H. A. SMITH’S ARGUMENTS 


Business-Getting Pointers Told State 
Mutual Life $100,000 Club 
Members 


At the recent meeting of the State 
Mutual Life’s $109,000 Club—the first 
annual meeting—-Henry A. Smith, of 
Lowell, Mass., discussed the inheritance 
tax argument life 
particular reference to 
The 


for insurance with 


Massachusetts 

tax in Massachusetts follows: 

Class A. 
%Y on $ 
2% to 


25,000 
5O,000 


4% to 250,000 
5% to 1,000,000 
6% over 1,000,000 
Class B. 
2% on $ 25,000 
4% to 50,000 
5% to 250,000 
6% to 1,000,000 
7% over 1,000,000 
Class C., 
5% to $ 25,000 
7% to 50,000 
8% to 250,000 


1,000,000 
10% over 1,000,000 
No tax on $10,000 or less. 
The Inheritance or 

Law of Massachusetts 


Succession Tax 
was enacted in 


1891 and the principal amendments 
were made in 1907 and 1912. This law 
levies a tax according to the relation- 


ship to the deceased of the person re 
ceiving the legacy and also varies with 
the amount of the legacy. In Class A 
the tax is 1% on $25,000 or and 
ranges to 6% if the amount is $1,000,000 
or more. In Class B it is 2% on $25,000 
or less and increases to 7% on one 
million or more. Under Class C it is 
5% on $25,000 or less, and increasing 
to 10% on one million or more.  Ks- 
tates under $10,000 are not taxed. 
There are several exemptions, the prin 
cipal amounts being gifts for religious 
and charitable purposes, or given for 
the use of a city or town within the 


less 


commonwealth. Continuing Mr. Smith 
said: 

The Federal Tax is due one year 
after death, and if not paid within 
ninety days after it is due, interest at 
the rate of 10% from the date of the 
decedent’s death is added to the regu- 
lar tax. If the tax is paid before it is 
due discount at the rate of 5% per an- 
num is allowed, 

Under the Massachusetts law the 
State tax must be paid within one year 
and if not so paid may be collected by 
the tax commissioner by process of 
law, 

Harkness and Mitton Cases 

The Supreme Court of N. Y. has re- 
cently decided that the estate of L. V. 
Harkness, the Standard Oil official who 
died in January, 1915, must pay to that 
State an inheritance tax of between 
three to four millions as his property 
in New York has been appraised at 
one hundred millions. Had his death 
occurred since October, 1917, his estate 
would also have been liable to a Fed- 
eral Tax, in round numbers, of twenty 
five millions more. 

The Supreme Court of Massachusetts 
recently decided that the estate of Kd 
ward J. Mitton, late president of the 
Jordan Marsh Co., who died in 1915, 
must pay to the State of Massachu- 
setts the inheritance tax. On Mr. Mit- 
ton’s death the estate was appraised 
at $3,000,000, but his executors claimed 
exemption on the whole amount for 
the reason that it was to be held in 
trust for the wife and children for 
twenty-five years. Mrs, Mitton died in 
August, 1914, and the trust terminated 
as far as she was concerned. 

The State tax commissioner dis 
agreed with the executors as to the 
inventory and re-appraised the estate 
for the purpose of assessing the suc- 
cession tax, and valued the property 
at four and one-half millions. The dif 
ference in the value of the estate was 
due wholly to the question of value 
put on a block of stock in the Jordan 
Marsh Company. ‘The executors re- 
quested the Probate Court to appoint 
appraisers and the result showed an 
estate of $3,890,000. The executors 
held that this Succession Law did not 
apply, but the full court now holds to 
the contrary. Had Mr. Mitton died 
since October, 1917, his estate would 


also have been for the Federal 
Tax of $970,000 
A year ago the daily papers heralded 
all over our country that J. Pierpont 
Morgan had taken on two and one-half 
million of life insurance for the sole 
purpose of providing ready cash with 
which to pay the various National and 
State inheritance taxes, whenever his 
estate might come to be administered. 
The papers also told us that H. P., 
Davidson of New York had put on an 
additional $750,000 for a like purpose; 
that Rosenwald of Chicago had bought 
$1,750,000 for the same reason, and 
that many other men had done likewise 
with the same object in view. 
Ready Cash 
It is highly ary 
istrator or executor be 
this cash and without sacrificing a part 
of the estate at a sale to get it 
It is not advisable in any well managed 
personal affair, and repugnant to the 
business instincts of any conservative 
and thoughtful man to carry constantly 
a Sufficient sum in banks in such liquid 


Necessary 
that an admin 
able to secure 


necess 


forced 


form as to be available in case of sud 
den death. Also the fluctuation of se 
curities is often so great that in a fall 


ing market or time of panic the sacri 


fice necessary to obtain the necessary 
money to pay the tax might easily 
wreck many an otherwise valuable 
estate. 

As life insurance is the one great 
cash asset in the event of death it is 
certainly the part of good judgment 
and business sagacity to carry policies 


for this expre purpose large enough 
to be sure these taxes will be provided 
for. 

To whom Shall these policies be pay 
uble in order to properly protect the 
estate One of the largest amounts 
thus written has all the policies pay- 
uble to the insured’s son, others are 
being written to the wife, and. still 
others are payable to the estate It 
is conceivable that the circumstances 
might be such at the death of the in 
ured that the son, daughter or wife 


might gain an additional benefit by in 
sisting that the insurance was intended 
as a special gift. It is also conceivable 
that husband and wife might die to 
gether in a common disaster—a steam 
ship, railroad train or auto wreck. 


Should it be that the husband died 


first his estate could be taxed and 
later the wife’s estate taxed again, al- 
though their deaths might be only a 
matter of a few hours apart. 


Should Be Paid to Estates 

To my mind these policies should 
be written payable to the estates, If 
written otherwise it is done to escape 
taxation, but as these policies are writ 
ten solely for the purpose of paying 
taxes, it would seem better and look 
vastly more honest to pay the trifling 
additional tax and as well be on the 
side of safety. 

There has 
not know of 


been pending, and I do 
its yet being passed, a 
bill before Congress to amend the 
lederal Estate Tax Law to exempt 
from taxation the proceeds of life in- 
surance when it shall appear from the 
policies that the insurance was effected 
to provide funds for the payment of 
such taxes. If this amendment is en- 
acted it will be the best possible solu 
tion of the problem. 

In all our 
dreds of men 
enough to be 


are hun- 
are large 


districts there 
whose estates 
affected’ by inheritance 
taxes and who will be willing and 
anxious to make some guch provision 
if the desirability of the life insurance 
plan is carefully presented to them. 
Such a presentation can only be made 


after a well prepared statement has 
been made and studied in our own 
offices. Some such case might be cited 
and then a few facts given stating 
what the tax would be on an amount 


which will be probably larger than that 
of the property of the man to whom 
it is being presented. No written state 


ment should be shown as the data 
should be so well in our minds as to 
be given in a conversational manner. 

Take for illustration the estate of a 
man who has died within this State 
and presume it amounts to $150,000 


The Federal Tax will be 4% on $100,000 
and the State Tax (if it is direct in 
heritance) 4% on $159,000, or a total 
tax of $10,000. If to this is added the 
cost of administration the total charge 
could easily be $15,000 


Or take an estate of $250,000, The 
rederal Tax is 6% on $200,000 and 
the State Tax 4% on $250,000, or a 
total of $22,000. Administration ex 

(Continued on page 11) 














Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years ha 
been rendering unexcelled service, does not work alone Wherever he may be, he 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. Our enviable record for service in 
the past and the low net cost of the perfect protection we furnish, make a com 
bination that assures success to any real worker in the field. 

Occasionally we have a General Agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Incorporated 1851 








54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 











The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, 


Mass. 
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10) 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
The relative value of asmajl and the agent ought not to be sur- 
The policy may be brought out prised if he is unsuccessful. 
Small in numerous ways. In dealing To be successful in selling Continu- 


Policy with certain problems ma- 
thematicians have considered 


the value of money in two ways: 
First, the actual amount or mathema- 
tical value, and, second, the moral 


value or the value which our feelings 
assign to the amount. If a man should 
lose his last quarter down a crack and 
have no prospect of getting another, 
his feelings about that last quarter 
would probably be very keen, and 
hence the moral value of that sum 
of money in this particular instance 
would be very high as compared to 
its actual or mathematical value. 

In like manner the moral 
one thousand dollars to a 
widow would be very great 


value of 
destitute 
indeed. 


The mora] difference between bedrock 
poverty and one thousand dollars is 
infinitely great, The difference  be- 


tween a widow with five thousand 
dollars and a widow with one thousand 
dollars is a mere gully compared to 
the chasm which lies between the 
latter and a wife who is left absolutely 
destitute.—Quoted from Boston Ad- 
vertiser, by R. KE. Blakeslee. 


Franklin C, Morss, of the 


Morsson Philadelphia Agency of the 

Monthly Provident Life & Trust, 

, Income recently told of how he 

was sold an automobile. 

“I did not want a car. It was my wile 
who thought it would be useful and 
beneficial. I.am not much of a ma- 
chinist. One salesman told me how 


little oil his car used. I did not want 
to think of oil. Others gave me elab- 
orate pamphlets with pictures of me- 
chanical parts which left me _ cold. 
Finally one salesman said, ‘Get in and 
I'll show you how easy it is to run it.’ 
In half an hour he had me running 
the carvand I bought it.” Now there 
is a valuable lesson here for insurance 
men, It is true that a life insurance 
policy {s a wonderful mechanism and 
the more thoroughly the agent knows 
this mechanism the better he can gell 
it, provided he bears in mind that the 


great majority of his prospects are 
not in the least interested in the 
mechanism, all they want to know is 


what the policy will do.” 

This is especially true of Monthly 
Income Insurance, The prospect can 
easily be interested in what a monthly 
income will do for his family, but he 
is apt to be repelled by the actuarial 
mechanism of the policy. The most 
successful agents in selling Monthly 
Income win their cases by talking con- 
cretely about what the policy will do 


in paying household bills after the 
breadwinner is gone. 
Earl Manning has shown in his 


“Definite Object” that the Monthly In- 
come Idea can be used praétically in 
getting a man started on his insurance 
career, even if the initial policy be 
small, and the installments run only 
for ten years. 

Many other agents link-up the Month- 
ly Income Idea with Option One, and 
are very successful in getting a man 
to increase his insurance by showing 
him that his previous insurance is en- 
tirely inadequate when considered in 
terms of monthly income. 

The more familiar our agents be- 
come with the Monthly Income Idea 
the easier it will be to sell Continuous 
Income Life and Survivorship Income. 
Tf an agent is in doubt himself as to 
just what the policy will do, and talks 
to a prospect about it to see whether 
he likes it, that is really not a canvass, 


ous Income Life and ‘survivorship Life 
it is necessary to know first just what 
the policy in order to avoid bringing 
it will fit and when it will not fit. It 
is then possible to state untechnically 


just what the policy will do, and to 
visualize the results. But it is neces- 
sary for the agent to have a clear 


of the mechanism of 
order to avoid bringing 
his mechanism into the canvass. 

These policies in certain instances 
fit the insurer’s needs better than any 
others. They give a more complete 
protection in that the monthly income 
is for life. Naturally it costs more to 
have the income for life, There are 
cases where the insurance carried is 
so inadequate that the insured would 
make a mistake in spending money 
for income for life, rather than in 
spending the money for larger inSstall- 
ments for a limited period. 

It is not contended that Continuous 
Life Income or Survivorship Income 
fits every case. But when it does fit 
it is apt to fit better than anything 
else, and the agent who fails to recog- 
nize this is missing some golden op- 
portunities. 


understanding 
the policy in 


+ + + 

In an article on the un 
Manhattan certain protection of 
Life on fered by fraternal orders 
Fraternals the Manhattan Life ad- 

vises agents, in part, 


as follows: 

When any insurance agreement is 
dependent upon the vote of the mem 
bership as to increasing dues or de- 
creasing certificate benefits or when 
the courts of the State are frequently 
made the means to determine whether 
the insured is really entitled to collect 
anything under his certificate, it is high 
time to look for the very best kind of 
life insurance protection that any in- 
stitution can offer. 

Lodges are good things and so are 
fraternal orders if they help to bring 
a man into closer touch with his fellow 
men. Tell your prospect that as a 
social organization, there is nothing like 
belonging to his lodge, but warn him 

















Metropolitan Life Insurance Company 
Home Office Building 





THE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 


PORE: b55kuekwiieusiaae 18,262,933 
It stood first in the world in amount 
of insurance placed in 1917 
ie RAE ea eaekeS eee $791,060,002 

It stood first in the world in gain 
in insurance in force in 1917 
‘cee a eaneeeeNee a seeee $453,749,902 

It stood first in the world in gain in 
income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to seil in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








also that if he wants real life insurance 
protection for his wife and children, 
he should not depend upon the small 
sum which he pays every month to his 
lodge and expect to get, besides good 


fellowship, reliable insurance  protec- 
tion, 

If he is such a firm believer in frat- 
ernal and assessment insurance that 


he cannot be influenced to discontinue 
that form of policy, simply acknowledge 
to him that the small sum he pays to 
his lodge every month might not be 
missed and is a good investment for 
good fellowship’s sake and as a sport- 
ing proposition. 

Let him continue his fraternal insur 
ance but above all, let him adequately 
protect himself with an additional line 
in a legal reserve life insurance com- 
pany which is always under the direct 
supervision of State authorities, is peri- 
odically examined and has adequate 
reserves put aside for carrying out its 
contracts. ‘These reserves are com- 
puted upon actual experience going 
back many years—not on guesswork. 

The policyholder in the 
needs real life insurance 
more than he can ever dream 


fraternal, 
protection 
of in 





—_———— 





Seventy-five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 








THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 


_S 














these times. Money counts more than 
ever before and guaranty funds and 
assessments are not very satisfactory 
when taxes are heavy and the incomes 
cl a large number of the people of the 
country have increased little if any, 
while expenses have continued to rise 
25, 50 and 75 per cent. 

Point out to your prospect that a 
company which has a record of any- 
where from 25 to 50 years of prompt 
payment of premiums with no rate re- 
adjustments, except those dictated by 


the best interest of the policyholder 
and with no other changes of policy 
except those which reduce the restric- 


tions imposed upon the man who holds 
the contract, is the kind of institution 
everybody needs for safeguarding his 
family’s future. 


* t * 
The most unique meeting 
Habit was held in the Cleveland 
Talk offices of the Midland Mu- 
Contest tual Life recently, The 


meeting was a contest for 
the members of the Melvin Young class 
in insurance, in presenting the short 
“habit talk,” the most essential part 
of the equipment of a life insurance 
salesman, Fourteen of the class en- 
tered the contest, and after a long 
period of deliberation on the part of 
the judges, Messrs. G. R. Pierce, Gen. 
Agt., Chagrin Falls, E. O. Mowrer, 
Gen. Agt., Akron and J. D. Van Scoten, 
Supt. of Agencies of the Midland, the 
winners were announced. Mr. Seth J. 
Polear, first prize; Mr. Tod Buzard, 
second prize; and Mr. Chas. E, Rutter, 


third prize; Mr.: John P. Welsh de- 
serves special mention for his partic- 
ular style of argument inserted into 


his presentation. R. A. Tuttle, General 
Manager for Northern Ohio, presided. 
. *--* 
The New York Life directs 
Insures special attention to the 
Many~ great work of C. A. Me- 
Women Govern, Vermont Branch. 
who wrote thirty applica 
tions in the month of May; fourteen of 
them on the lives of women. Since he 
started with the Company Mr. McGov- 
ern has insured in the State of Ver 
mont nearly 100 women school-teachers. 
“The field should be good in the Green 
Mountain State, and we commend Mr 
McGovern as a specialist in his class,” 
says the Company. 





FEDERAL LIFE CLUB 
The annual meetings of the Federal 
Life’s Club of $100,000 producers and 
of the Inner Circle, $200,000 producers, 
will be held on September 2-3 at the 
Hotel Astor. 
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BUSINESS ESSENTIALS 
No. 5 — INITIATIVE | 


By JOHN K. WEST fF 


























It is all right for an agent to plan 
his work, but the real live thing that 
counts is to get into action and secure 
results from your planning. 


Thousands and 
ance agents and 


thousands of insur- 
clerks are dreamers. 
They are wonderful mental money 
workers. They have visions of selling 
volumes of business to prospects they 
idly dream about, but checking up on 
their cash returns at the end of the 
year places them on the amount of 
business they pay for and not on what 
they dream about, 


As a rule there is t60 wide a separa- 
tion between our plans and real action. 
Agents hav@ been producing new plans 
for years and have continually been 
keeping these plans in sealed packages 
waiting for the right moment to spring 
them which oftentimes never comes. 


Enough plans are already stored up 
in your minds to revolutionize the in- 
surance world if it could only be 
brought into action. 


It is piteous enough to witness the 
inexcusable blunders of the agent who 
doesn’t know his business, who doesn’t 
know all about his company and its 
policies, who doesn’t know human na- 
ture, who employs a hit or miss policy 
ot salesmanship in hfge business, who 
does not plan, who doesn’t know hu- 
man nature, but how deplorable it is 
to see some old veterans in the bif:- 
ness who havé@ been accumulating 
knowledge of insurance for years, who 
know their territory, who know their 
company, who know tlie technics of 
insurance salesmanship, go floundering 
around without the application of this 
wondertul knowledge to their work. It 
is not enough to have great qualities. 
We should exercise our initiative. 


To initiate means to make a begin- 
ning, to “ommence to do a certain 
thing. It doesn’t mean to do the hard 
things first necessarily, but it means 
getting action on our plans. 


There are many schemes you can 
adopt to stir your initiative, but a 
most successful system is the so-called 
tickler system. Whatever you do, don’: 
carry ‘your plans around in your head 
Your mind is’ eternally loaded with 
hundreds of things and don’t put an ex- 
tra burden on it by trusting to carry 
out your plans by memory. Write yout 
plans out. Your memory is unreliable 
and may cost you. money. You plan 
to call on five prospects for insurance 
to-morrow morning between 9 and 10 
o'clock. Write down the names of the 


persons, something about their physi- 
cal and mental characteristics, their 
business and social life and in short 


what sales proposition you expect to 
make. Then at the end of to-morrow 
check up your report and find out how 
pear you have lived up to schedule. 

The fact that you fail to interview 
your prospect, that you do not present 
forceful arguments in the manner ‘you 
plan reduces your accomplishment to 
zero. 


The actual doing of a thing is what 
counts. In a good sized agency there 
were two solicitors who were long on 
plans. Both would write down their 
prospect lists faithfully, but in the 
morning Smith would be directed by 
his environment, and if he was feel- 
ing well, and the weather was just right 
and he stumbled over his prospect he 
would go right in and win him easily 
The other fellow Jones was not affected 
by his surroundings. Nine o’clock was 
an alarm to him to get out of his office 
chair, out to despatch his plans for the 
day. If it rained he would buckle on 
his raincoat which he had in readiness, 
if his prospect was away from his busi- 
ness he would find out when he would 
return, make a note of the fact in his 
record hook, and go on to the next on 
his list. By four o’clock he had com- 
pleted his day and whether he landed 
a risk or not he carried on his work 
for the day according to schedule. 
Which agent do you think was ulti- 
mately most successful? Answer this 
yourself. 

It is not necessary to wait for the 
psychological moment to come around 
before you do things. Opportunities to 
double your business are crowding you 
constantly. They are always at hand 

You, like all agents, have probably 
been talking a long time about making 
some important improvement in your 
business, of writing out a convincing 
sales talk for your policies, ete., and 
possibly you have carried out your in- 
tentions. 

If you have carried out your plans in- 
tensively you know how to initiate. If 
you find you waste your time by merely 
planning you now have the opportunity 
of making your dreams come true. 

If you are behind on planning a pros 
pect list, if you neglect your accounts, 
if you are troubled with laziness, if you 
are disregarding your personal appear- 
ance, if you fail to answer letters from 
the home office, if you fail to keep up 
to date on your business, right about 
face on these neglected opportunities 
and initiate 

It is hard for the average agent to 
initiate, but the string of successful 
managers who are at the top of the 
heap reach their pinnacle for one rea 
gon only—they initiate. 

Those who fail to 
prizes and rewards 
through their fingers. 

Just take hold of yourself, make sure 
you are on the right road, and plunge 
conscientiously into a definite live ac 
tion, and you will have unbounded suc 
cess no matter what you do, work or 
play. Life is too short to wait. 


initiate let the 
and money slip 


LARGER POLICIES 
The average size of policy issued by 
the Travelers Insurance Company dur- 
ing the first four months of the year 
indicated 


1917 1918 
Ages 20 to 30 ine. $2,055 $1,869 
Ages over 30 3,840 4,276 
All ages 2,995 3,291 





Missouri State Life Policies Rich In Selling Points 








Facts— 


Over $156,000,000 of Insurance in Force 
Over $27,000,000 of New Insurance Gained in 1917 





\ AS THE HILLS." / 
or Gs Participating After End of Premium Paying Period 





Average Interest Rate Earned in 1917 6.6% 
Policy Contracts New and Attractive 
Non-Participating Policies 


Fastest Growing Life Insurance Company in America 


Home Office, St. Louis, Missouri 


Operating in 38 States, and the Territory of Hawaii 


Missouri State Life Insurance Company 














Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 


CRAWFORD H. ELLIS, 
Capttel....... 


President 


. $1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance 
Resources 


The High Scores in the Life Insurance Profession are won by Trained 
We will train you in the Profession and locate you in Productive 
Territory either North or South. 


Further information on request. 


Men. 


in force 


Peer ikem aad (over) $42 400,000 
yas Ohl ako at acs ca (over) 5,600,000 
10,000,000 


Your Opportunity is Here. 


Address: 


E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. S.A. 











Dear Ficld Man: 


Your time during July is worth $5.00 per hour. 
do you intend to spend if 


Detroit, July 1, 1918. 


How 
the time? 


If you don’t spend your time energetically, you will 
not have money to spend, or save, or invest. 


What a picture is this to conjure 
Some time you and I are going to realize that we 


time. 


need that time, and wish we could have it back again. 
we can never get it back 


the squandering of 


But 


we must just use it now to the 


best possible purpose in intelligent energy. 


July is the time, and NOW is the hour. 
Do it NOW. 


problem. 


It’s your life 
With best wishes, 


NORTHERN ASSURANCE COMPANY, 


CLARENCE L. AYRES, President. 


—— 








General Agency open in Pennsylvania 


for company that has smashed world’s record for growth. 
A novel and fast selling 


this record. 


The right man can grow 
going west. A vigorous western company will come to you. 


INTERNATIONAL LIFE OF ST. LOUIS 


line of policy contracts has figured in 


up with such an organization without 














| A strong, progressive Southern Company wants a live, ener- 
| getic man, experienced in agency work, to take position of 
Agency Manager. Good position for right man. Address, 
“AGENCY MANAGER” 
c/o The Eastern Underwriter 
105 William Street New York 




















For past seven years Manager of New York City 
Agency of one of the four largest and oldest New York 
Life Insurance Companies—Desire to make a change— 
Correspondence invited 
“NEW YORK No. 1000” 
c/o The Eastern Underwriter 
105 William Street New York 
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secretary, | rance 














After the war every human institu- 
tion will be measured by a new yard 
stick. Is your present plan of ‘business 
economical? Is it efficient? Is it as 
efficient as it can be made or have 
you left it wide open to attack by 
those able but impractical persons who 
dream of the great day when the peo- 
ple shall own and operate all activitics 
of a public or quasi-public nature, 
when poverty shall be unknown and 
happiness and content the heritage of 
every human being? 

Everything worth while in this world 
was the germ of an idea in the mind 
of some dreamer before it became an 
actuality. Practical men entrusted 
with the contro] of great private in 
terests cannot afford to ignore the 
dreamer, Every reasonable effort to 
approximate his conception of public 
service should be made. This applies 
with peculiar force to insurance. Not 
many of us are willing to concede that 
insurance can or should be conducted 
by the Government, but it is the part 
o° wisdom tu recognize the possibilities 
in the changed conditions brought 
about by the world’ upheaval and to 
guard against its probable effects by 
bringing the business to the highest 
possible point of efficiency and service, 

Another safeguard should not be 
overlooked, Under our form of Gov- 
ernment, all power resides in the peo- 
ple. Public opinion makes and= un- 
makes men, measures and institutions. 
While we are striving to attain the 
ultimate in efficiency and service, let 


us tell about it frequently and in 
plain language-—-so that all may under- 
stand. The average man is fair 


minded. If he can be made to under 
stand—by intelligent advertising and 
publicity campaigns-——-that HIS com 
pany is giving him the maximum of 
protection and service at the minimum 
cost, he will be slow to cast his vote 
for state control of any branch of in 
surance, 
Test to be Met 

Failure by the companies to appre 
ciate the importance of making a 
strong case in the court of public 
opinion has done more to foster the 
State insurance movement, than all of 
the activities of its proponents. 

The Federal government is now writ- 
ing insurance on the lives of our 
soldiers and sailors and on ocean ship 
ping and the propaganda for Compul- 
sory Health Insurance is being carried 
on practically all over the United 
States. 

After the war, insurance will have 
to meet the test of comparative effi- 
ciency. 

Can private capital write life, acct- 
dent, marine, fire and other lines of 
-nsurance as efficiently, as economl- 
cally and with as much all around 
satisfaction to the insured, as the 
government? 

It will not help the cause of private 
insurance for the men skilled in the 
intricacies of the business to cite the 
past failures of state insurance and 
proclaim the greater efficiency of pri- 
vate management. We are living in 
an age of turmoil and change, when 
age-old customs are discarded over 
night and the lessons of experience 
count for naught. The old world is 
having a bad attack at social self- 
consciousness, Every man is his 
brother’s keeper and woe unto him 
who maketh an honest dollar more 
than he requires for his daily bread 
and raiment. 

The conditions being thus and so, 
it seems to me that any comprehen- 


IMPORTANCE OF CO-OPERATION IN MAKING 
INSURANCE SERVICE MORE EFFICIENT : 


By C. D. 
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sive view of the future of insurance 
must provide 

First: For the greatest possible 
efficiency in management that the pub- 
lic may receive the maximum of pro- 
tection and service for the money ex- 
pended; and 


Second: For an extensive move- 
ment (fostered and largely financed 


by the insurance companies,) to con- 
serve human time values by the elimi- 
nation of preventable illness and acci- 
dents, 

Management, to be efficient in the 
sense in which it is now commonly 
understood, must provide for the ef- 
fective co-ordination of all of the parts 
of a machine or all of the elements 
of an organization. Critical post- 
bellum public opinion will not be sat- 
isfied with insurance service in which 
there is evident a lack of harmony 
and co-operation between the Home 
Office and the men in the field. 


At Cross Purposes 


The lethargy and _ indifference’ to 
their own welfare and the interests 
of their companies, displayed by a 
very substantial element of the insur- 
ance agents of ali lines, in the face 
of the present tremendous socialistic 
movement, is one of the most remark- 
able facts in connection with current 
economic and _ political history. 

When the company is pulling in one 
direction and the agent in another, it 
is evidence of a lack of efficiency 
somewhere, and the public, the com- 
pany and the agent all are losers. 

There are too many companies in 
which there is only too evident a lack 
of co-operation between the manage- 
ment and the men in the field. 

I am disposed to take the position 
that in a majority of such cases the 
fault lies with the management. 

Speaking broadly, the interests of 
the company are the interests of the 
agent, and it should be the business 
cf some human being at headtuarters 
with red blood in his carburetor, to 
keep in touch with the agents and to 
impress upon them the mutuality of 
the interests of all concerned. I am 
aware of the fact that this is being 
done now in some cases, and is being 
ettempted in hundreds of others with- 
out any real success. 

Sometimes I am almost led to be- 
lieve that some high home office offi- 
cials have stuck too closely to their 
mahogany desks and have not gone 
forth frequently enough into the high- 
ways and byways to confer with the 
men who make possible the creatiort 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Fdward D. Field, Superintendent of Agencies 








It stands alone in that result. 


MMCOUE OF GMOUME COLMPNEE. osc cicncrccccctecevicce 


Total premiums received, Dec. 1, 1846, to Dec. 31, 
Total returned to Policy-holders, as above noted, in same period.............++. 326,786,585.46 


The Connecticut Mutual Life Insurance Company 
PRESIDENT JOHN M. TAYLOR, HARTFORD, CT. 
(nsurance in force, 113,918 Policies for........... 
WHAT NO OTHER COMPANY HAS DONE 
To repay to its Policy-holders in Death Claims, Endowments, Dividends, Surrender 
Values, Annuities and other credits more than 


$270,243,227.37 


they have paid to it in premiums. 
Pe han nbndhdnbbenssthswteecetn $318,963,384.44 


7 823,201.02 








Address, 





PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 





of presidents, general managers, etc, 

The agent is intensely human. 
Show him that the public demand for 
the ultimate in service, on which his 
livelihood and the perpetuity of pré 
vate insurance depends, requires that 
he use his personal influence against 
Socialism, the I. W. W., the Non-Parti- 
san League and other dreamers and 
fakers and he will play the game. 

The man who questions the ability 
ot the insurance agents, working in 
hsurmony with the home offices, to 
mold public opinion and influence leg- 
islation, is behind the times and .out 
ot touch with modern political condi- 
tions. 

Health Conservation 

In my opinion, the companies must 
do more than give the greatest pos- 
sible service in return for the premi- 
ums received. They must recognize 
the necessity of using their great in- 
fluence and resources in the inaugura- 
tion and conduct of a persistent na- 
tional campaign of constructive effort 
‘o reduce the enormous drain upon 
the country by the huge time loss 
caused by preventable illness. 

I am firmly convinced that only in 
this way can we hope to permanently 
exclude Compulsory Social Health In- 
surance, with its “MADE IN GER 
MANY” label and all of the long train 
of evils that have attended the system 
in KMurope. 








PURELY MUTUAL 


Investigate 
before selecting your 
Company 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


INSURANCE IN FORCE, $1,604,426,324 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 


new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 


Complete Agency Protection: ' 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 


























GOOD TERRITORY 


stille available for 
development by the 


RIGHT AGENTS 


ee men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 











Ata hed 


GREATEST 


ILLINOIS 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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Wants U. S. to Cer 
All Its Workmen 


LEWIS’ 


SENATOR MEASURE 
Would Extend Bureau’s Scope to 
Those in Dangerous or 


Unhealthy Work 


Washington, D. ©. 
the insurance of all 
borers engaged in 


Providing for 


workmen and la 
war work for the 
United States Government or in any 
cther work in this country in which 
their health or life is imperiled, Sen- 
ator James Hamilton Lewis, of Illinois, 
has introduced a bill 
to amend the War 
Act accordingly. 

In a speech on the floor of the Sen- 
ate some time ago, Senator Lewis ex- 
pressed his determination to introduce 
this bill, and, further, to introduce 
other measures in which insurance for 
civilians ‘by the Government is pro- 
vided, The bill to amend the war risk 
act was at that time being considered 
and it was his original intention to 
have his measures made a part there 
of, but he was persuaded to hold them 


into 
Risk 


Congress 
Insurance 


up that the bill might be passed and 
made effective without delay. 

A feature of the bill is the provi 
sion that no person not loyal to the 


United States may enjoy the insurance 
provided therein, and its limitation to 
citizens or persons who have declared 
their intention to naturalize them 
selves. 

Text of Measure 

The text of the measure, which has 
been referred to the committee on fi 
nance, is as follows: 

“Be it enacted by the Senate and 
House of Representatives of the 
United States of America in Congress 
assembled, that the act designated as 
the war-risk insurance act for soldiers, 
and more specifically identified as_ be- 
ing that certain act passed under date 
of June twelfth, nineteen hundred and 
seventeen, be amended by adding the 
following sections: 


“ “Sec.- That the said provisions of 
the act and all its benefits as pro- 
vided in the law are to be extended 


and applied to and conferred upon all 
workmen and laborers engaged in war 
work in behalf of the United States 
Government, where such work im- 
perils or injures life or health. 


“*All other laborers and workmen 
engaged in any other work in the 
United States of America which im- 


perils health or life. 

““‘Sec.—. That the board or agency 
empowered under the law of the war 
risk insurance to decide upon the quat- 
ification or availability of soldiers for 
the enjoyment of insurance, is hereby 
authorized to decide as to what per- 
sons come within the meaning of la 
borers and toilers engaged in work, or 
what persons are those engaged as la- 
borers and toilers wherein life and 
health are imperiled. 

“ ‘Sec. That no person not a citi 
zen of the United States and who has 
not declared in good faith his intention 


to be such, shall be entitled to the 
enjoyment of the provisions of this 
act. 


“‘Sec.—. That any person who by 
conduct or expressions shall be shown 
tc be disloyal to the United States or 
unworthy of citizenship, shall not be 
entitled to the benefits of this act. 

“‘Sec-——, That any person or per- 
sons who after having been declared 
worthy of the benefits of this act shall 


by conduct, actions or expressions 
show themselves as disloyal to the 
United States, shall promptly be 


dropped and forbidden the further en- 
joyment of the provisions of this act, 
and the said board or agency which 
by law is permitted to decide those 
who are within the provisions of the 
war risk insurance law, is hereby au- 


Open Employment 
Registration Bureaus 

INNOVATION “BY AETNA LIFE 

Men’s Bureau in ‘Canoe of F. K. 


Daniels; Women’s in Charge of 
Miss Heath 


The Attna Life and Affiliated Com- 
panies which recently established an 
employment Registration Bureau for 


women has opened another Bureau for 
men, 

The object of these Bureaus, accord 
ing to a letter recently sent out by the 
President, is “to.centralize the inter- 
viewing and standardize the employ- 
ment of men and women as required 
in the future to fulfill the Home Office 
needs.” 

The Bureau js located in Rooms 403, 
104 and 405 of the D’Esopo Building 
in Hartford, and is in charge of F. K. 
Daniels. This Department will inter- 
view all future men applicants, care- 
fully investigating their references, 
business qualifications, mental and 
physical condition. 

The Women’s Department is 
after by Miss A. B. Heath and 
cated in the same building. 


looked 
is lo 


When the officers find it necessary 
to employ additional help to fill new 
positions or vacancies, they will get 


in touch with the Registration Bureau, 
who will refer desirable applications 
and arrange for a personal interview 
of applicants with the Department in- 
terested, 

The Committee on Methods and 
Kconomies will direct the operation 
and attend to the details of the Bureau 

In the Ladies’ Department, which 
was organized in February 19, 1918, 
the number of registrants to June 20, 
inclusive, was 1,461, and the number 
of positions filled, 237. 

The number of registrants in the 
Gentlemen’s Department, officially 
opened June 1, including June 20, was 
224, and the number of positions filled, 
oe. 

The total registrants of both Depart 
ments was 1,685, and the number em 
ployed 290 

To those who 
the insurance business the Aetna or 
ganization offers unusual advantages 
owing to the reason that the Aetna Life 
tand its affiliated companies, the Aetna 
Casualty & Surety Company and the 
/utomobile Insurance Compan” of Har 


contemplate entering 


ford write every class of insurance, 
which includes life, fire, marine, acci- 
dent and health, compensation, and 


fidelity and surety bonds. 
Inheritance Tax As 
Seen By Lowell Man 
(Continued from page 7) 

penses could easily take $5,000 to $8,000 
more, making a total of about $30,000. 

Excepting the war taxes which ap- 
peals to a man’s patriotic principles, 
rearly everyone shrinks from taxation 
and if this method of providing for 
them is properly put up to many men 
whose estates would be even too small 
to be affected by the Federal tax, but 
would come under State taxation laws, 
they would undoubtedly put on an ad 
ditional $5,000, $10,000, $25,000. Again 
that ingrain feeling of possibly getting 
a big bargain by only paying a few 
premiums for the full tax amount would 
appeal to the speculative spirit of 
many, as seemingly to make someone 
else pay the tax. 





thorized to pass upon and decide the 
question as to the fitness or unfitness 
to either enjoy or further enjoy the 
provisions of this act, and such board 
or agency shall be the agency to de- 
termine upon the truth as to all charges 
of disloyalty that shall be made as 
to any applicant or person enjoying 
the benefit of insurance under this 
act.’ ” . 





Co. 


a 
New York Life Insurance 
FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 
During the Five Years ending December 31, 1917, the New York Life 
ee ee eee ee $667,884,000 


PH WOOD csi sc cucaconserececesunes 382,875,000 
ee ee 215,272,000 


Increased its Insurance in Force.............. 503,535,000 


THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. 


NN i 6a hae ord in isin nty ab OO die A $27,325,000 
In Amount Paid Policy-holders............... 25,337,000 
eS NS os ok oven te aw eecenaatena te’ 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returnine to policy-holders 92 per cent. of its 
entire income. It is also adding forty million dollars a year to its re- 
sources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR. 


Since the war beran, in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007.223. There were 
238 reported losses for $607,084 awaitine proof on December 31. The 
Companv had so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the con- 
flict, the nercentare of its actual to its exnected mortalitv has not been 
anpreciablv affected. This percentage for 1917 was 70.85—the lowest 
of any year since the Comnany has kent complete mortality statistics. 

The Companv owned Liberty Ronds 1918, to the 
amount of $12,075,000, and subscribed of the Third 
Liberty Loan. 


January 1, 
$20,000,000 


on 


for 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office bovs—Frark J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Comnpanv has afforded the Government everv assistance in its 
power.in formulating and carrvinge out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to accent 
avplications from soldiers or sailors unless they have already taken the 
limit with the Government. 

EVERY MAN’S BUSINESS. 

Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental: winning the war is our real business. 

Winnine the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war time 
and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the service. 
The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 











INSURANCE INDEMNITY 
COMPANY COMPANY 
HARTFORD, CONNECTICUT 
WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME 
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"shed The 
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Clarence Axman, President; W. L. Ilad- 


every Friday by Eastern 


105 


ley, Secretary; R. W. Swayne, Assistant 
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Secretary; W. E. 

tor. The address of the officers is the 
office of this newspaper. Telephone 2497 
John. 


Subscription Price $3.00 a year. Single 


copies, 25 cents. 

Entered as second-class matter Janu 
ary 4, 1907, at the Post Office of New 
York, N. Y., under the act of Congress 


of March 3, 1879. 


MR. MELLOR’S APPOINTMENT 


The Government gains and insurance 


loses a good man in Sigourney Mellor, 
leading producer for the country of 
the Provident Life & Trust Co., and 
associate general agent of that Com- 
pany in this city. He goes to Wash- 
ington as assistant secretary of the 
United States Shipping Board, and is 
a good example of the high class of 
appointments being made at the na- 
tional capital nowadays. Mr. Mellor 
is young, intensely energetic, unusu 


ally successful, and « man of spotless 
character. His success is 
plained, and he 
acquisition 


easily ex 


Should ‘be a valuable 


to the Shipping Board 


AFTER THE WAR 

for the demobilization of the 
British fighting forces and the furnish 
ing of civil the 
as soon as possible after the war are 
being worked out by the British Gov- 
ernment. It is not proposed that these 
patriots shall be left stranded if they 
return and find their positions taken, 
or no positions which they can obtain. 
One of the most interesting of the pro- 
pre 


Plains 


employment for men 


posals is that each man is to be 
sented with an out-of-work insurance 
policy, which is valid for ‘year, 
It is in the form of a document which 
entitles the holder fixed 
sum for a definite period, when un- 
employed, from the post office. The 
rate and the period will be fixed “when 
the time comes.” 


one 


to receive a 


In this country the problem of un- 
employment will be tremendously diffi- 
cult to handle, for here as in Great 
Britain and other countries, hundreds 
of thousands of women are entering 
industry to take the places of men. 
It is not probable that the women will 


be content to return to their homes 
as in the before-the-war days. The 
subject has been discussed in labor 


union councils, but not much has been 
said about it in Congress where states- 
men are entirely engrossed in plans 
for-winning the war rather than what 


is to happen after the war. In fact, 
whenever one stops to think of after- 
the-war happenings the _ possibilities 
wre staggering. 

Will the railroads be given back to 
the stockholders? Will the Govern- 
ment drop its War Risk Bureau? If 
the telegraph companies are taken 
over will they be returned? These 
questions will all be live issues during 
the coming political campaign. 

NO DIMINUTION IN STATE INSUR- 
ANCE ACTIVITY 
As California is one of the States in 


which compulsory health insurance is 
first likely to be attempted, what has 


been done there by those advocating 
such a system is of importance to in- 
surance men elsewhere. An amend- 
ment to the State constitution was 
necessary in order to make compul- 
sory health insurance possible. This 
amendment was approved by two- 
thirds of the legislature and is to be 
submitted to the voters in Novemper 


for ratification. A commission is now 


drafting a bill for presentation at the 


next session. The advocates of the 
measure have been working unremit- 
tingly in the interest of this legisla- 


tion, holding meetings with representa- 
tives of labor, employers and leading 
physicians of San Francisco and Los 
Angeles. According to a representa- 
tive of the comission the constitu- 
tional amendment has been endorsed 
by the Building Trades Council and 
by the California Federation of Labor. 
While it has not received the approval 


of the Medical Association it is well 
supported by many of the capable 
physicians. The commission to in- 


vestigate the subject of health insurance 
has framed a tentative plan of medical 
per capita 
fee system of schedule 
the employment, on 
specialists for part time 
service, The physicians, while pre- 
ferring the service basis of payment, 
so far as the profession itself is con- 
cerned, are said to have realized the 
necessity for the per capita basis in 
the interest of economy and the prede- 
termination of the cost of medical 
service. So far the opposition to health 
insurance in California has come from 
the Christian Scientists and the insur- 
It is natural that the 
latter should oppose the measure as 
under the proposed bill they are ex- 
cluded from participating as carriers. 


organization based upon a 
than a 


and 


rather 
of payment, 


salary, of 


ance companies. 


SENATOR LEWIS AND THE BUREAU 
OF WAR RISK INSURANCE 


The bill of Senator Lewis extending 
the scope of the War Risk Bureau to 
cover workmen and laborers employed 
by the Government is not so radical 
as first reports said. The men men- 
tioned in the bill are those whose 
work “imperils or injures life or 
health.” The Bureau is to determine 
what persons or what employments 
come within this definition. Until 
they make their decisions about un- 
healthful or dangerous occupations, it 
cannot be estimated how many pros- 
pects will be taken out of reach of the 
{nsurance companies. 








THE HUMAN SIDE OF INSURANCE | 
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RALPH MARDEN 


Ralph Marden was born in Boston, 
where he grew up. He began his in- 
surance work as a life man. Later 
he was elected secretary and treasurer 


of a prominent natural premium life 
association. Accident insurance in- 
terested him more, however, and as 


superintendent of agencies of the Great 
astern Casualty, and after that as 
supervisor of the accident and health 
department of the Columbian National 
Life, at the establishment of that 
branch of the Company’s business, his 
name became a familiar one in casualty 
insurance circles. In 1912 he was ap- 
pointed chief adjuster of the accident 
and health department of the Casualty 
Company of America, in New York, 
and has since been engaged exclusively 
in that branch. When that Company’s 


business was reinsured by the Em- 
vioyers’ Liability, he was engaged as 
accident claim adjuster at its New 


York office, where he now is. He has 
frequently written entertainingly on 
insurance topics. Mr, Marden’s work 


in organizing the Accident & Health 
(Jaim Association of New York, of 
which he was elected chairman, is 


recognized as that of a man devoted 
io the welfare of that department of 
the business which he has made his 
lite work, 

” * a 

R. C. Paulson, District Agent at Man- 
kato, Minn., for the Provident Life & 
Trust, and formerly a bank cashier, 
who joined the Minnesota Agency be- 
cause he liked its stand on the part- 
time question, says he wrote his first 
case, a $5,000, by reading a farmer 
one of the prize essays in the pamphlet 
issued by W. M. Horner, and that out 
of 16 applications secured by him in 
May nine were on farmers. 

+ * * 

C. A. Ruby, general agent in Spring- 
field, Mass., of the State Mutual Life, 
resigned as of July 1st, to engage in 
Y. M. C. A. war work. His successor 
is to be J. Alexander Sharp of Spring- 
field, Mass., who has had _ several 
years’ experience in the business. He 
is a graduate of Harvard University, 
class of 1905. 

* - a 

Selby P, Wood, general manager of 
the Australian Provincial, is in New 
York City, and will be here for several 
weeks. Since his arrival at San Fran- 
cisco three weeks ago Mr. Wood has 
been ill and he is now recuperating. 

* a 


Lieut. William B. Joyce, Jr., son of 
the president of the National Surety 
Company, is engaged to marry Miss 
Charlotte Rayner, daughter of Mr. and 


Mrs. R. L. Rayner, of Los Angeles. 

Lieut. Joyce is stationed at March 

Field, Riverside, Cal., the newly creat- 

ed Army Aviation Field, He is twenty- 

seven years old and a graduate of Yale. 
7 ad 7 

Albert F. Walter, a representative of 
the New England Mutual Life in Phil- 
adelphia, is a veteran of the Civil War. 
He brought his first case to that Com- 
pany just forty years ago, and is still 
on the job. “His business has been 
among the best people in Philadelphia, 
which means large policies and high 
persistency,” said the New England 
“Pilot.” 

. ” aa 

William R. Collins, of the firm of 
Johnston & Collins, General Agents, 
Life Department, New York City, re- 
cently collected $31,473.98 in one check 
covering the initial premiums on two 
Travelers’ Life Policies on one insured, 
This is the largest check that Mr. 
Collins has ever collected as the initial 
premium on the life of one insured, 
thereby establishing another record in 
a notable career. 

7 * * 

Jere J. Hartnett, New York manager 
tor Geo. R. Hess & Co., of Chicago, has 
been lauded in a song, dedicated to the 
City Insurance Club. Mr. Hartnett has 
been president of the Club for two 
years, and it is largely through his ac- 
tivities that the Club has grown to its 
present proportions. 

x a * 

Arthur Murray, manager of the lia- 
bility department of the Aetna’s New 
York office, writes from camp that he 
was made a corporal three days after 
arriving. On this record, his friends 
ere adopting the expedient of address. 
ing him by a higher title each week. 

* of a 

Henry T. Thompson, New York Life, 
Florence, S. C., has served his native 
State in a military way for forty years, 
filling every grade successively from 
private to Brigadier-General., During 
that period he has been four times in 
the military service of the Nation and 
served as Lieutenant-Colonel of Volun- 
teers in Cuba during the Spanish-Amer- 
ican War. He has just been notified 
by the War Department of his appoint- 
ment as Major in the U. S. Guards, 
National Army, and assigned to duty 
in Texas. 

e * ? 

Captain Ten Broeck, Terhune, for- 
merly of Schiff & Terhune and a promi- 
nent member of the Casualty & Surety 
Club, who was but recently commis- 
sioned, appeared on William Street 
this week for the first time in his uni 
form and received the congratulations 
of his friends. 





A. G. McILWAINE, I1., PROMOTED 

Ensign Archibald G. McIlwaine, II. 
son of the United States manager of 
the London & Lancashire, has been 
raised to the rank of lieutenant, junior 
rank, in the United States Naval Aero- 
plane Service. Lieut. McIlwaine is an 
expert golfer and while at Yale was 
champion and runner-up in the collegi- 
ates three years ago. 


FRANK B. CASSIDY’S CHANGE 

Frank B. Cassidy, general liability, 
teams and elevator departments in the 
Metropolitan department of the Globe 
Indemnity has engaged with Ream, 
Ives & Wrightson, as assistant to Mr. 
Cromwell. Mr. Cassidy leaves the 
Globe with the best wishes and sin- 
cere regrets of his associates who pre- 
dict for him a bright future in his new 
connection. 





Mervin Davis, actuary of the Equita- 
ble of Iowa, has been appointed as- 
sistant actuary of the Equitable Life 
Assurance Society of New York. 
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Tri-State Agents to 
Meet Next Month 


HAS ONE HUNDRED MEMBERS 





E. E. Cooke, Charlestown, W. Va., 
President—How and Why it Was 
Organized 





The Tri-State Fire Insurance Agents’ 
Association is to hold its annual meet- 
ing in August at Braddock Heights, 
Maryland, and a number of prominent 
insurance men will attend as guests. 

The Newest Organization 

This association is about the newest 
of the fire agents’ organizations. It 
was organized a short time ago as the 
outcome of the protest of local fire 
agents in the territory of the Under 
writers’ Association of the Middle De- 
partment, under the supervision of S. 
J. Little, stamp clerk at Hagarstown, 
Md., against the new rules and rates 
promulgated by the Middle Departmenr, 
its protests having been successfully 
made in several cases. Its member- 
ship consists largely of agents of Jef- 
ferson, Berkeley and Morgan counties 
in West Virginia; Washington, Fred 
erick and Carroll counties in Mary- 
land; and Franklin and Fulton Coun 
ties, Pennsylvania. 

Officers 

Officers are FE. FE. Cooke, president, 
Charlestown, W. Va.; Ernest Helfen- 
stein, secretary, Frederick, Md.; and 
N. Bruce Armstrong, treasurer, Hagers 
town, Md. “The plans of the associa- 
tion are for a closer co-operation be- 
tween fire insurance agents and to pro- 
mote good fellowship and anything else 
helpful to the business,” said one of 
the officers. 


GETS SIX FRENCH TREATIES 

“L’Argus” announces that “La Ba 
lcise-Incendie” has established an of 
fice in Paris for the transaction of 
French business to be worked on an 
autonomous basis. Hitherto, the busi 
ness has been worked from Basle, The 
Paris branch has been opened to de 
velop its French business and also in 
order that no documents may be sent 
out of France. In addition to six 
Krench re-insurance companies, allied 
and neutral offices have concluded 
treaties with this Company. The man 
ager of the concern is Mr. FE. A. Schiff 
macker, ex-inspector-general and man 


eager for the Swiss-French branch of 


“La Baloise” at Geneva, member of an 
Alsatian family of Mulhouse. The of 
fces have been transferred to 30, ruc 
Le Peletier. 


Irvin T. Bernhard 
Opens N. Y. Office 


BINDS FOR SEVEN COMPANIES 


Territory Whole State of New 
Jersey—Was With London & 
Lancashire 


Irvin T. Bernhard, for the past seven 
years counterman in the local office of 
the London & Lancashire Fire, re 
signed as of July 1 and on that date 
opened an office at 68 William Street, 
New York, for the binding of business 
throughout New Jersey. In this cap- 
acity, Mr. Bernhard represents’ the 
Scottish Union & National, Niagara 
Detroit Underwriters, Eagle & British 
Dominions, Glens Falls, Ohio Farmers, 
Yorkshire and Law, Union & Rock 
For a number of years past Mr. Bern- 
hard has maintained a local agency 
at 19 Elm St., Hackensack, N. J., and 
this agency will be continued as here 
tofore, 

Previous to his connection with the 
London & Lancashire, Mr, Bernhard 
had for two years been counterman 
for the Wallace Reid Agency and for 
three years he had acted in a similar 
capacity for Willard S. Brown & Co. 
Mr. Berhard had also been with the 
J G. Hilliard Ayzency for three years 
and in all of these affiliations his ex 
perience has been jn the underwriting 
of suburban and general territory 
risks. His exnerience with these rep- 
resentative offices and his ability and 
acquaintance should bring him success 
on his new venture 


RETURN FROM NEW YORK 
Colonel Walker Taylor, of North 
Carolina: A. ID. Tobin, of Augusta, Ga.; 
and William Dougk of Jacksonville 
Fla., have returned home from a visit 
te William Street of 


7 . 
ritie * 





—— THE AUTOMOBILE— 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


' $7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 
TORNADO WIND STORM MAIL PACKAGE 





RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 


LEASEHOLD INLAND TRANSPORTATION 
REGISTERED MAIL 


FLOATERS 


Affiliated with 
AETNA LIFE INSURANCE CO. 


AETNA CASUALTY & SURETY CO. 





























W ANTE D—SPECIAL | 
AGENT for New Jersey | 
and Pennsylvania. One | 
with inspection or rating 
bureau training preferred. | 
Good future for right man. | 
Address in confidence. 

“SPECIAL AGENT” 

THe Eastern UNDERWRITER 

105 William St., New York 








THE 


WILLIAM H. KENZEL CO. 


FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. 1. 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 

Representing at 154 Montague St., Brooklyn 
LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICH UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 











TOKIO 


MARINE AND FIRE 
INSURANCE COMPANY 


| LIMITED ) 
UNITED STATES FIRE BRANCH 

J. A. KELSEY, 
80 MAIDEN LANE, 


General Agent 
NEW YORK 














CITY 
INSURANCE 
FIRE INS. CO. COMPANY 


Sunbury, Pa. Pittsburgh, Pa. 
Inc, 1911 Ine, 1870 


NORTH 
BRANCH 


Assets ...... ...$357,318.58 
Reserv. 54,256.92 
Capital 200,000.06 
Surplus 96,379.07 


300,000.00 
63,479.83 


Surplus 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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surance, we suggest that you secure 
information from your local post-office 
BROKERS ACTIVITIES as to the cost and coverage of the 
Government form of policy and care- 

fully scrutinize the rate sheets and 
sample policies of the Automobile In- 
“Jinger Snaps!” surance Co. Such an analysis will in- 

The latest new idea to be intro- dicate to you that the Government 
‘duced by the Jackson-Smith Agency, “harges three cents for the same 
Inc., is “Jinger Snaps.” If you are on amount of insurance for which we 
the mailing list of the Jackson-Smith vharve two and one-half cents, and our 
Agency you know what “Jinger Snaps” po.icy gives the assured considerably . — —_— 























is and if you did not receive a copy mvie coverage than is given by the SCH EFER & SHEVL 
of it, a ’phone call to S. M. Bower will “Government form of policy. A IN 
get you one. “Jinger Snaps” is a “it is possible that the annual regis- 
breezy little leaflet with a laugh and a tration date for automobiles in your 100 William Street GENERAL AGENTS New York, N. Y. 
lesson which the Jackson-Smith Agen- state has passed and you may, there- FIRE and AUTOMOBILE INSURANCE 
cy proposes to issue regularly. fore, feel that you can not benefit from ; 

* * * this plan. We would call your atten- Excellent Facilities for Handling Suburban Business Phone: John 2312 














: ‘ tfon. however, to the fact that auto- 

Lloyds May Be Licensed in Texas mobiles are being registered through- _ aa ee ee a e. es Pee ae 

It develops there is no law author- oyt the entire year and there is no 
izing Lloyds to operate in Texas, nor .,.,con why you should not place suffi- 
can Lloyd's agents write business in ,j,.): parcel post books to take care 


at State or » laws of Texas, ea ia sf : 9 
Soak mead we ane it Wher. Pauhe onl i ahs cae Se Firemen S Insurance Co., Newark, N. J. 








Public 
ever such practice is found it is stopped. 4.44 Jater, when they need a_ large 
G — nga te — ne ps et surpnly of books to take care of their may B —_ 
visited Austin last week and conferrec annual registration, supply them.” lag ‘anit: Did 
with the commissioner of insurance re- “— [Ss Cash Capital ........ .. ++ -$1,250,000.00 
garding the situation. At one time Mr. Vosburgh With Weed & Kennedy Net Surplus TE Oe PI $2,384,971.20 


Sheerin wrote business for Lloyds in Lambert Voshurgh, for the past SURPLUS TO POLICYHOLDERS... .$3,634,971.20 
Texas, but was asked to desist by the seven years with ©. H. Betta & Co. ’ ’ 
insurance department and immediate started on July 1 with Weed & Kan- 





Ten © aibiioan’ mod “Ur. Bheerin neny. DANIEL H. DUNHAM, President 
anvest that the law should be amend Se ie - 7 ‘ini JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
- E : : ailor it . S. James Oo. e 
eq to permit Lloyds to do business in Edward Nailor. formerly counterman NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 








Texas and the legislature next Janu of the Niagara Fire, is now with Fred 
ary will be asked to amend the laws S James & Co 
so as to permit such admission. a a 


=» * Louis Tofte In Service Not P. M. 


Parcel Post Insurance Plan Louis Tofte, of Cornwall & Stevens, | The Gamewell Fire Alarm 
The Providence branch office of the Who is a brother of oe Tofte, Jr., Telegraph Co. THE HANOVER 


Automobile Insurance Co. has secured Secretary of the William H. Kenzel Co., 


a considerable volume of Parcel Post is the Tofte who is now at the Cornell Fire Alarm and Police Telegraphs FIRE INSURANCE COMPANY 


insurance through a plan devised by Aviation Training Station and not his for Municipal and Private Plants 








ene of the enterprising special agents brother, as published in a recent issue | Qype isco PLANTS IN ACTUAL Incorporated 18sa 
connected with that branch and, in Of The Eastern Underwriter, ERVICE 
view of the fact that the method used GENERAL OFFICES AND WORKS The real strength of an insurance com 
a be adapted to : r state. the ( “STRONG AS THE STRONGEST’”’ a pany is in the conservatism of its man 
an be adap - -. any he late, the Com sk, NEWTON UPPER FALLS, M.\SS. eee 208 the Re og of — 
pany passes the plan along. t y 18 an absolute assurance o 

Like all other states, Rhode Island | The Northern Assurance 60 i eel aye omonl iach the security of its policy. 
sends out each year a considerable . Se ee ama Wolldion ‘Nesom, Maen. R, EMORY WARFIELD, President 
bpumber of “Automobile Registered (LTD., OF LONDON) 1216 Lytton Building, Chicago, Il. FRED. 4. HUBBARD, Vice-President 
I r Plates” ake ile Mark- 335 Wabash Building, Pittsburgh, Pa. . etary 
she — : reagan nee od ence r - Organized 1836 g1s Postal Building, San Francisco, Cal. WILLIAM MORRISON, Asst. Sec’y 
ers’ aS they are known in some states. 4 “fie 3% cn Canaead Melkdlan. Seattle, Wash 
The Providence branch secured an or Entered United States 1876 Uitica Fire Alarm Telegraph Ca., HOME OFFICE 
der from the Rhode Island State Board Losses Paid - - - $109,000,000 Utica, N. Y 

A m en ax jak one : or tlectric ( a y . 
of Public Highways for sufficient cou- | yogses Paid in U.S. $40,000,000 eteninn oe Hanover Bldg., 34 Pine St. 
ponform parcel post books to insure General Fire Aion © 0., a. 7 NEW YORK 
ach se arkers se f. Eastern and Southern Departments Johannesburg, Sout rica 
' pag Bee go <— cost of Cofenteh ‘Seating CS., Fe p HOWIE & CAIN, General Agents 
; agg ae a te F RR SPRERERT anal Zone, Panama 

ingaring a set of markers is very small 55 JOHN STREET F. P. Danforth, 1060 Calle Rioja, Metropolitan District 

one two and one-half cent coupon NEW YORK CITY Rosario de Santa Fe, Argentine Republic too WILLIAM STREET, NEW YORK 

















being Sufficient to fully insure each set, 
A3s a large number of markers are 


sert out the premium runs into a con- LOGUE BROS. & CO., Inc. 


siderable sum and is well worth going 





after, The advertisement secured - * 

through the insuring of the automobite | F i¢-e—Casualty—Automobile Insurance 
gt eth Pe eng ge llc age Nation-Wide Facilities for Handling SURPLUS LINES 

ness of other kinds among the auto- 307 FOURTH AVENUE PITTSBURGH, PA. 





mobilists who receive their markers 
in that manner. Considerable personal 
business should also develop through PHILADELPHIA 


Capital’ th the solicitation of tale form ADEQUATE | CLARENCE A. KROUSE & CO. | crores 











of insurance. FACILITIES LOCAL AND GENERAL AGENTS | 


“Inasmuch as our agents may pos- 
sibly come into competition with the ALL LINES | 325 WALNUT STREET PHILADELPHIA. PA. ALL LINES 
Government on parcel post insurance, PENNSYLVANIA NEW JERSEY 


B. M. CROSTHWAITE & CO. 


or some other form of parcel post in- 
BRITISH AMERICA Fire and Automobile Insurance Specialists 
ASSURANCE CO. Lj . 
ines Bound Anywhere in New York State 


Incorporated 1833 ° 
45 John Street, New York City, N. Y. Telephones 2404-5-6-1758-1090 John 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 


“acta || EQUITABLE UNDERWRITERS of New York 


ROGUE, bvdvendsei as esasedsevsecen $2,192,173.14 


Surplus in United States..... 772,927.35 FIRE d 

Total losses paid in United a WA R RISKS 
States from 1874 to 1917, a n 
PRE, ccispurivctcaturcesus 25,298,472.00 


W. B. MEIKLE, Pres. & Gen. Mer. Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 


















































, 1918 





2S 6h 





= 











July 5, 1918 


THE EASTERN UNDERWRITER 








ALABAMA. 
Anniston. 
Birmingham. 
Dothan. 
Mobile. 
Montgomery 
Selma. 


ARIZONA. 
Naco. 
Flagstaff. 
Phoenix. 
Nogales. 
Tucson. 
Yuma. 


ARKANSAS. 
Helena. 
Fort Smith. 
Jonesboro. 
Little Rock. 
North Little 

Rock 
Pine Bluff. 
Texarkana. 


CALIFORNIA. 
Antioch 
Bakersfield. 
Calexico. 
Cedarville. 
EF! Centro. 
Eureka. 
Fresno. 
Hayward. 
Hemet. 
Hollister. 
Indio. 

Los Angeles. 
Loyalton, 
Oakland. 
Modesto. 
Monterey. 
Oxnard. 
Napa. 
Placerville. 
Sacramento. 
San Bernadino. 
San Diego. 
San Francisco. 
San Jose. 
Santa Ana.. 
Santa Rosa. 
Stockton, 
Salinas. 
Susanville, 
Vacaville. 
Watsonville. 


COLRADO 
Denver. 
Colorado Springs 
Grand Junction. 
Pueblo. 


CONNECTICUT 
Bridgeport. 
Hartford. 

New Haven, 
Waterbury. 
Willimantic. 


DELAWARE 
Dover 
Georgetown. 
Wilmington 


DIST. OF COL. 
Washington. 


FLORIDA 
Miami. 
Jacksonville. 
Key West. 
Pensacola. 
Tampa. 


GEORGIA 
Augusta. 
Atlanta. 
Brunswick. 
Columbus. 
Savannah. 
Macon. 
Rome. 


IDAHO 
Bolse 
Moscow. 
Pocatello 
St. Anthony. 
Twin Falls. 


ILLINOIS 
Alton. 
Aurora. 
Bloomington. 
Cairo. 
Chicago 8 
Danville. 
Decatur. 
East St. Louis. 
Galesburg. 
Joliet. 

La Salle. 
Peoria. 
Fontiac. 
Quincy. 
Rockford. 
Rock Island. 
Springfield. 


INDIANA 
Evansville. 
Fort Wayne. 
Indianapolis. 
South Bend. 
Terre Haute. 


IOWA 
Cedar Rapids. 
Council Bluffs. 
Creston. 
Davenport. 
Des Moines. 
Forest City. 
Marion. 
Mason City. 
Ottumwa. 
Sioux City. 
Waterloo. 











KANSAS 
Abilene. 
Dodge City. 
Hutchinson. 
Kansas City. 
Parsons. 
Topeka. ‘ 
Wichita. 


KENTUCKY 
Ashland. 
Louisville. 
Covington. 
Henderson, 
Lexington. 
Newport. 
Paducah. 


LOUISIANA 
Alexandria. 
Baton Rouge. 
Jennings. 
Monroe 
New Orleans. 
Shreveport. 


MAINE 
Augusta. 
Bangor. 
Portland. 


MARYLAND 
Baltimore 4. 
Cumberland 
Hagerstown, 
Salisbury. 


MASSACHU- 
SETTS 
Boston 4. 

Springfield. 
Worcester. 


MICHIGAN 
Detruit. 
Grand Rapids. 
Port Huron. 


MINNESOTA 
Minneapolis. 
St. Paul. 


MISSISSIPPI 
Ackerman. 
Greenwood. 
Gulfport. 
Hattiesburg. 
Jackson. 
Meridian. 
Pascagoula, 
Vicksbure. 
West Point. 


MISSOURI 
Hannibal 
Kansas City. 
Jefferson City 
St. Charles. 
St. Louls 2. 
Sikeston. 


MONTANA 
Billings. 
Butte. 
Glasgow. 
Great Falls. 
Havre, 
Helena. 
Lewistown. 
Miles City. 
Missoula. 


NEBRASKA 
Hastings. 
Lincoln 
North Platte. 
Omaha. 


NEVADA 
Gardnerville. 
Reno. 


NEW HAMP.: 
SHIRE 
Berlin, 
Dover. 
Franklin. 
Manchester. 


NEW JERSEY 
Atlantic City. 
Camden. 
Gloucester City. 
Jersey City. 
Newark. 
Orange 
Paterson, 
Trenton. 


NEW MEXICO 
Albuquerque, 
Deming. 
Roswell. 

Santa Fe. 


NEW YORK 
Ruffalo 
N.Y. City 16. 
Rochester. 
Syracuse. 


N. CAROLINA 
Charlotte, 
Flizabeth City. 
Kinston, 
Monroe. 
Newbern. 
Raleigh. 
Wilmington. 


N. DAKOTA 


Bismarck. 
Fargo. 









OHIO 
Akron. 
Athens. 
Canton. 
Chillicothe. 
Cincinnati. 
Cleveland. 
Columbus. 
Dayton. 
Hamilton. 
Lima. 
Mansfield. 
Marietta. 
Marion. 
Portsmouth. 
Sandusky. 
Springfield. 
Steubenville. 
Tiffin. 
Toledo. 
Washington. 
Cc. House. 
Youngstown 
Zanesville. 


OKLAHOMA 
Ardmore, 
Enid. 
Hobart. 
Lawton. 
McAlester. 
Muskogee. 
Oklahoma City. 
Tulsa. 


OREGON 
Astoria. 
Eugene. 
Medford 
Pendleton, 
Portland. 


PENNSYLVANIA 
Allentown. 
Altoona, 
Chester. 

Erie. 
Harrisburg. 
Johnstown. 
New Castle. 
New Kensington 
Oil City. 
Philadelphia 6. 
Pittsburgh 2. 
Reading. 
Scranton. 
Williamsport. 
York. 


RHODE ISLAND 
Providence. 


SO. CAROLINA 
Charleston, 
Columbia. 
Marion. 
Sumter. 


SO. DAKOTA 
Huron. 

TENNESSEE 
Chattanooga, 
Clarksville. 
Columbia 
Copper Hill. 
Jackson. 
Knoxville 
Memphis. 
Nashville. 


TEXAS 
Amarillo, 
Austin. 
Beaumont. 
Brownaville, 
Pallas. 

Ik! Paso. 
Fort Worth, 
Galveston, 
Houston. 
Laredo. 
Paris. 

San Antonio, 
Snithville, 
Waco, 


UTAH 
Logan. 
Oaden. 
Salt Lake City. 


VERMONT 
Bellows Falls, 
Burlington. 
Montpelier. 
Rutland. 


VIRGINIA 
Alexandria. 
Danville. 
Lynchburg. 
Newport News 
Norfolk. 
Richmond. 
Roanoke. 


WASHINGTON 
Aberdeen. 
Bellingham. 
Everett 
North Yakima, 
Seattle. 
Spokane, 
Tacoma. 

Walla Walla. 
Wenatchee 


W. VIRGINIA 
Charleston. 
Johnstown. 


WISCONSIN 
Green Bay. 
La Crosse. 
Madison. 
Milwaukee. 
Oshkosh. 
Superior. 


WYOMING 
Cheyenne. 
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Need Men? 


Let’s look in these 400 Branches FIRST! 


Before you make a move to hire men see what men the 
Government can find for you. 


On the map are spotted the 400 offices that the 
Government has established for this one purpose of 
helping manufacturers find men. 


They blanket the country. And in addition there are 
20,000 U. S. Public Service Reserve agents who reach 
down into every little hamlet where there is labor 
to be had. 


U. S. Employment Service makes no charge for its 
service. It is supplying the labor for the shipyards. It 
is supplying a daily growing number of manufacturers 
working on war orders. It is the one way to reduce 
the labor turnover and increase production. Use it 
when YOU need men. 









Z¥ENT OF 


. > 
bal | 
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WB. Wilson Secy. 


U. S. Gov't 
Comm. on Public 
Information 


Contributed 
through Division 
of Advertising 

















This space contributed for the Winning of the War by 
THE EASTERN UNDERWRITER 
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E ‘i 65th Annual Statement 
How Use and Occupancy aula Sera. ceterecs ce ete 574,008.60 
REE ck vunscnnsccacnsiesscoens 2,923,025.51 
Losses Are Ad iusted q Capital ...ccccccccccccees ee eeeeeeees anes 
Conflagration Surplus ............. ,000. 
J of Watertown. 1.4. Surplus to Policyholders.......... 2,650,983.09 
Example No. 4 F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
By L. A. Moore, General Adjuster New York Underwriters’ GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
Agency F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 
From a paper read by Mr. Moore to field men of the New York Underwriters’ Agency. gs ee ion rs - a a a 
£3 — — | 
Example No. 4-A insurance shall be liable to the said assured | mii iy mii | . 
— 4 - as for an amount for each working day of sucl | 4 4 i? e 
This contract of insurance geen pestial prevent on as ak ins, canal oe the “at Hy Wonton : ‘“ Wancas yire | 
tees the assured the full use and effi- ference between the products produced under jf} a 
wane fie ‘ - la the then crippled condition and the full daily | , 
pa i pl and ee amg finished products, until the full use and effi- |] 4 4 4 ‘ ‘(i “thy 
‘ , zc é ; aSl@ ciency of the said plant is re-established; not, | 
against any losses and the consequent mea exceeding in the aggregate the sum_ |f] ; ire weurance oO. W * 
interruptions of business caused by yu under this contract. = : - 
. F f Settle es 
either fire or lightning or both under “(cy for the musrose of adjustment under this {fl OF LIVERPOOL, ENGLAND. ’ 
terms and conditions specifically set comet: the dott prod ict of 300 days work 
° ing fu time sha ve considered the full use . Se a a = a — = 
forth as follows: and efficiency of the said plant and the basis 
Total Interruption of Business: of settlement. ery 
(a) If the machinery or other contents of Potal insurance $17,500. , 
said plant or any part thereof shall be de cone Mee, rrelage 4 a : N16. 1 f bata e 
stroyed or damayed by either fire or lightning amit oO lability 28,3. » per day tor tota C C f L ] A 
or both, occurring during the continuance of ? ees ge finished products. reater apacity or oca gents 
this contract, so that said assured shall be en hues orn —_—_ 
tirely prevented from producing their finished Example No. 4-B 
sroducts at the said location, then the insur " > > ¢ . ‘ : 2 . —_ 
anes shall be Hable to the said assured for tig Rn cae me = — Use our unlimited capacity and wide experience for placing additional 
$58.33 1-3 per d: for each working day of such did are « 2 ° 2 5 ee . ° 
prevention until the full use and efficiency of makes {t possible for the companies business beyond the capacity of admitted companies. 
the said slant 8s e-establ shed; 1ot, however, > fe » . « rrose > ’ 7 - . i . ‘a —" 
exceeding’ in the amarexate the pum inoured °°, Mable for a greater loss for Binding Contracts with Guaranteed Underwriters at Lloyds and British 
nahas this sontvect, partial prevention than total preven- C Ts sintsiniue Welted Mint donenit I ane te hi 
Partial Interruption of Business: tion, wherein it states the companies ee San — i wa 7 ae Se 
(b) If the machinery or other contents of ghall be liable for each working day binders given. 
said plant or any part thereof, shall be de - ; 7s aoe 
stroved or damaged by either fire or lightning Of partial prevention for the difference 


both, occurring during the continuance of 

contract, that the said assured 
partially prevented from produweing their fin 
ished products at the said location, then the 


STATEMENT OF LOSS: 
Total interruption of business. 
12 days from Aug. 31 to Sept. 
Partial interruption of business. 
40 days from Sept. 15 to Oct. 31. 
on average for 6 years’ secord 
Capacity 


or 


this 80 is 


Example 


Capacity for 


Difference (or impairment of production)...... 


$17,500 insurance, $17.25 per day for 40 days.. a 


Hired motor 


Notwithstanding assured could have collected « 
prevention for 40 days as against $58.33 1-3 
were good enough to let the companies off 
the limit of liability for total prevention, 

12 days’ total prevention at $58.33 1-3 

10 days’ partial prevention at $58.33 1-3 

DOG GEE ebnddescccccecesssuiserpenscecetureseve 


as it should have 


If the form had provided 
i the liability 


hasis for total prevention, 
12 days’ total prevention 
1) days’ partial prevention 
Hired motor ..... 


wi 


makine the penalty for a bad form even with 


Cc. S. s. MILLER BACK 





Secretary of National Association of 
Insurance Agents Got 1,413 
Members on Trip 


Cc. S. S. Miller, secretary of the Na 
tional Association of Insurance Agents, 
has returned from a 4,000 mile trip 
during which he attended several State 
association mectings, and helped form 
a number of “local units,” as the FE. 
M. Allen Club idea of local agents is 
called, In Oscaloosa, Ia., the agents 
had not met in the same room before 
in four years. The Arkansas, Iowa, 
Kentucky and Georgia annual agency 
conventions were the largest ever held. 


Agents everywhere are looking for- 
ward for the Cleveland national con- 
vention October 10, 11, 12, said Mr. 


Miller. Live topics will be discussed. 
Mr. Miller said a number of unusually 
active agents are becoming interested 
in association work and that many new 
faces will be seen at Cleveland. 





George S. Petrick has resigned as 
special agent for the City of New York 
for Ohio and West Virginia and has 
taken the same position with the At- 
las, with office in Pittsburgh. 





George Brinley, special agent of the 
Hartford Fire in Eastern New York, is 
spending his vacation at his old home 
near Hartford. 


14 $17,500 insurance, 


ee SS en ee ee 


” 


pe 


between the product produced under 
crippled condition and the full daily 
finished product. 
No. 4-C 

BIGas BS POF BOS scsccevcecsawiessc $ 700.00 
one full based 


working day 


. 2,850.00 








MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
DENVER 


NEW YORK SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL NDO 


“The Best there is in Insurance Service’’ 








88.70 








partial 
they 
prevention of 


day for 
prevention, 
partial 
or 


25 per 
total 
for 


the loss 


r day for 
payment 
making 


hy 


700.00 
3.32 


Total 
payment 
ul have 


Payment 
of partia 
been 


bated Wain - -$3,122.0 
| loss on pro rata 
700.00 


oncession 


LOSSES SHOW DECLINE 

Mncouraging reports are heard re- 
garding fire losses. Usually the low 
water mark in losses is reached about 
September. This year there has al- 
ready been a _ decided drop. This 
would mean a great deal to the com- 
panies should it continue throughout 
the year, The greater vigilance grow- 
ing out of the necessities of war is 
producing the desired effect, which it 
is hoped will continue to be manifest 
after the struggle ends. 


W. DeLEON MAKES CHANGE 

EK. W. DeLeon is now with I. Tanen- 

baum, Son & Co., 170 Broadway. He 

has been conducting a brokerage busi- 
ness at 55 John Street. 


WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


Fire, Marine, Explosion 

and Tornado Insurance 

UNITED STATES BRANCH 
January 1, 1918 





MONGUD.. cxtcpncaabicanentsadaadn $4,194,579.34 
Surplus in United States...... 1,667 691.69 
Total Losses Paid in United 

States from 1874 to 1917, 

PRORNOIOD ic iisddcdensthenontenes 43,294,154.63 


W. B. MEIKLE, President 











AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 


AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 














WADE ROBINSON & Co., nc. 


MANAGERS 


Merchant Marine House 





New York City 


South William and Beaver Streets 
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Large Lines Carried 
By Inter-Insurers 





FACTS 1917 FIRES 


$332,000 on One Risk of Individual 
Underwriters—New Edition of 
John F. Ankenbauer Book 


John F. Ankenbauer, of Cincinnati, 
has compiled a new edition of his 
“Inter-Insurance Information.” In it 
he discusses the large lines carried 
by reciprocals. Of 1917 fires Mr. An- 
kenbauer says in part: 

Fire which damaged the risk of B. 
Uliman & Co., New York City, on 
November 12, 1917, disclosed the fact 
that of the total of $730,450 insurance 
earried on this risk, $332,000 was in 
the Individual Underwriters, and $135,- 
000 in the New York Reciprocal Un- 
derwriters. Stock companies like the 
Attna of Hartford, Fire Association of 
Philadelphia, Commercial Union, car- 
ried policies of only $15,000 each on 
the line. : 

Sullivan Condensed Milk 

The Sullivan Condensed Milk Co., of 
Sullivan, Wisc., which burned the early 
part of August, 1917, with a loss of 
90 per cent., found the Reciprocal Ex- 
change of Kansas City carrying $135,- 
900 out of a total of $170,900 of in- 
surance. 

The New York Reciprocal Exchange 
was stuck for $138,975 on the Brown 
Camp Hardware Co., at Des Moines, 
Iowa, in August, 1917, they carrying 
practically half of the total insurance, 
which was $278,000, the loss being 
total. 

The inter-insurance exchanges which 
had insurance on the risk of the Red 
River Lumber Co., of Westwood, Cali- 
fornia, which burned in October, 1917, 
reported as a total loss, were: 

Manufacturing Lumbermen’s Under- 
writers of Kansas City, $50,000; Lum- 
bermen’s Fire Indemnity Contract, $10,- 
000; Lumber Underwriters of Fordyce, 
Arkansas, $20,000; Lumber Underwrit- 
ing Alliance of Kansas City, $60,000; 
Lumber Manufacturers Inter-Insurance 
Association, $72,750; Manufacturing 
Woodworkers of Chicago, $35,000; Na- 
tional Lumber Manufacturers’  Inter- 
Insurance Exchange of Chicago $25,000. 

Fire destroyed the lumber and dam- 
aged the plant of the Bowie Lumber 
Co. at Bowie, La., on May 24, 1917, 
and the list of insurance disclosed the 
fact that the National Lumber Manu- 
facturers Jnter-Insurance Exchange of 
Chicago, which according to “Best’s” 
only had on December 31, 1916, a net 
cash surplus of $31,205.48, yet carried 
$48,750 insurance on the lumber (a 
total loss) and also $37,712 on mill 
and machinery. The Southern Lumber 
Underwriters of New Orleans, which, 
according to “Best’s” had a net cash 
surplus on December 31, 1916, of $25,- 
070.47, carried insurance of $25,000 on 
the lumber (a total loss) and also 
$21,140 on mill and machinery, 





McCOMB’S FIRE COMPANIES 

As was printed,in The Eastern Un- 
derwriter last week, S. D. McComb & 
Co. Inec., have opened a department for 
writing fire insurance on vessels. 

The office has the agency of the 
Glens Falls, Globe & Rutgers, North 
tritish & Mercantile, United British, 
New Brunswick, New Jersey Fire, 
North River and United States. 

Several other companies’ representa- 
tion will be obtained. 

HOTEL GARAGE INSURANCE 

In the proposed plan for a chain of 
hotel garages is included provision 
for full insurance cover while in the 
farage, to be in force immediately 
when the car is entered for storage. 
The parent building of the group will 
be in New York and will accommodate 
863 cars. 


Turns on Heat and 
Cold in a Letter 


FROM A CHICAGO MAN 


F. G. Spoerer, in Lecture Course, Tells 
Insurance Clerks How to Indite 
An Epistle 


TIP 


F. G. Spoerer,-of Ullman & Spoerer, 
Chicago managers of the Connecticut 
Fire, is author of a series of papers 
on ‘Correspondence,” recently delivered 
before a class in the Chicago Insurance 
Institute. The object of the course is 
to teach insurance clerks how to write 
letters. Mr. Spoerer concluded his ad- 
dress by referring to the “best wishes,” 
“vours truly,” “yours sincerely,” “hop- 
ing to see you when you are in 
Chicago,” ete., part of the epistle, 
which he designates “the complimen- 
tary close.” One paragraph of this sec- 
tion of his lecture may help the reader 
survive the summer heat: 

“The fifth part of our letter is the 
so-called ‘Complimentary Close.’ It is 
the cake and ice cream stage of our 
letter. It may be either all ice or all 
cake, as personal preference may dic- 
tate, or the state of acquaintance and 
friendship permit, The Complimentary 
Close may be cool enough to make a 
fitting ending for a letter expressing 
unfriendliness, hostility, contempt, or 
cold disdain, making of the word ‘Com- 
plimentary’ a mere technical term en- 
tirely devoid of its natural meaning. 
From this zero point the Complimen- 
tary Close may graduate through all 
the varying degrees of esteem, consid- 
eration and regard to the highest 
zenith of warm-hearted geniality and 
affection. In our insurance work we 
scarcely expect to employ either of the 
two extremes. We shall expect rather 
to choose the golden middle course, a 
happy medium, that shall be neither 
frigid nor torrid, not repelling with 
chilling frost nor sickening with maw- 
kish sweetness—a plain, quiet, dignified 
style that shall be brief and courteous 
and suited to the requirements of a 
modern business letter.” 


SEEK AN INJUNCTION 


Northwestern National Files Suit at 
Des Moines Against Some For- 
mer Representatives 


The Northwestern National Fire In- 
surance Company of Milwaukee has 
filed suit at Des Moines, Ia., to enjoin 
several former representatives from 
promoting a new company to secure 
business which heretofore belonged to 
the Milwaukee company. 





SMITH’S BANKING ADDRESS 

In his address before the New Jer- 
sey Bankers’ Association, Frank H. 
Smith, insurance commissioner of New 
Jersey, confined himself to comments 
on banking and did not mention in- 
Surance, 
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Fire Insurance Co 
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TODAY IS THE DAY— 
a 
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For-what? For ACTION! Todo the thing that lies before 
you. 

In this age you’re fighting a constant battle with Time— 
you can’t win by letting Time have all the advantages. 

In the race for Success your strongest competitor is TIME— 
your keenest adversary is AESITATION—your bitterest en- 
emy is “WAIT TILL TOMORROW.” 

“Put it off’ and you are merely welding a link in the chain 
of HABIT that will sooner or later render your judgment 
QUAKY and UNSUBSTANTIAL. 

Acquire the HABIT of putting things off and very soon you & 
will find the path of progress blocked. : 

“I'll think it over’ has cursed many a man and wrecked 
many a CAREER. THINK FAST! DECIDE! 7 

The world has no opportunities for the LAGGARD—the 
man who is AFRAID-TO ACT. — Strengthen your character 
with prompt decisions. What is wanted is men who have 
the “habit” of doing things—and doing them NOW. 

Correspondence welcomed from Agents of experience and 
good repute. 


WRITE TODAY 
ECCE CCC ESET LCTTVLEC STS 
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THE HUMBOLDT FIREINSURANCE CO. 
Conservative -- Sound -- Progressive 
Statement January 1, 1918 


ASSETS LIABILITIES 

BEOTIGAMOS oc ccvccccvcccccscessece $950,505.65 ET te ok a hee ,000. 
Stocks and Bonds................ 302,499.50 || 1" ng $ ‘nee 
bE IIE wrrcxsvicdicnscceints 103,540.90 nadjusted Losses ..........+++ 290. 
Cash in Office and Banks....... SERSOSD | | RROOBEVD: cccvedoccevacevesonsseanes 1,024,694.02 
Saterens Due and Accrued...... m4 Other Times occscccccvcccece 28,500.00 
MONG TOD ce cccecvcvccesveccccene 392. - @ 
Agents’ Balances ................ 180,375.54 Pe ND nav csesecesnsacceanns 304,131.20 
Collateral Loans ..............+. 32,643.75 
Re-insurance Losses Due from 

Other Companies .............. 858.52 

$1,750,616.04 $1,750,616.04 


A. H. TRIMBLE, President 
EDWARD HEER, Vice-Pres. & Secy. F. W. SCHRATZ, Asst. Secy. 











WILLIAM C. SCHEIDE & CO,, Inc. 


HARTFORD, CONN. 
Re-Insurance in All Branches 














FREL. S. JAMES 


GEO. W. BLOSSOM WM. A. SLODGETT 


FRED S. JAMES & CO. 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE 
of Paris, France 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 
of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 


| 





INSURANCE CO. 


123 WILLIAM STREET 


Cc. B. G. GAILLARD 
Assistant Manager 


NEW YORK 
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A FEDERAL QUESTION 





Opinion of Commissioner of Minnesota 
Regarding Russian Company 
Decision in Texas 
Additional comments which came to 
The Eastern Underwriter this week, 
regarding the action of Texas insurance 
commissioner in refusing to renew the 
licenses of Russian companies were 
written by the commissioners of Min- 
nesota and West Virginia. They are 

as follows: 
John B. Sanborn, Minnesota 

Without knowing definitely the pro- 
vision of the law of the State of Texas 
under which the Insurance Commis- 
sioner acted in refusing to license Rus- 
sian companies,. I should hesitate to in 
any way criticise such action. Under 
the laws of this State, if the question 
arose here, I could not lawfully refuse 
admission to a Russian company, re 
gardless of what my personal feelings 
or inclinations might be. The barring 
of Russian insurance companies from 
the United States would, it seems to 
me, be a question solely for the Fed- 
eral Government. If the United States 
Government permits them to operate 
1 do not see how Insurance Conimis 
sioners of the several States can re 
fuse them licenses, provided they in 
other respects comply with the State 
laws. 

J. S. Darst, West Virginia 

The West Virginia Department has 
no prejudice whatever against the 
Russian people or Russian insurance 
companies. I do not feel sufficiently 
acquainted with the facts concerning 
these companies, however, to express 
any opinion for publication as_ to 
whether or not they are in reality 
Jerman companies. These companies 
are all admitted do business in 
this State. 


to 


FINE YEAR FOR L. & L. & G. 





The Company’s Income Increased by 
£592,512—-£883,135 Carried to Profit 
and Loss Account 


In their reviews of the business of 
the Liverpool & London & Globe 
year British papers are enthusiastic. 

Twelve months ago this Company 


reported that the total income had 
reached the large amount of £6,068,328, 


last 


now we are told that entireiy by nat- 
ural expansion, the incon.e of the 
Company has, during the past year, 
increased by no less than £592,512, 
reaching the gratifying amount of 
£6,650,840. Every section of the busi- 
ness has contributed to this develop- 


ment, and, after setting aside £223,924 
a3 a provision for unexpired reserve, 
no less than £883,135 is carried to 
profit and loss account. 

The “Policy Holder’ of Manchester, 
says: “The Liverpool & London & 


Globe may be taken as representative 
of British insurance at its best. An 
admirable combination of caution and 
enterprise has been displayed in the 
Company’s Management. Its ramifica- 
tions are world-wide, and wherever it 
is known its name is honored.” 


WHY HENDERSON SUCCEEDS 


The Platform of a Successful Agent of 
Insurance Company of North 


America 
S. J. Henderson is a successful agent 
of the Insurance Company of North 
America, and a letter which he sent 


to that Company is reproduced as an 
example of how a model agent should 
conduct himself: 

“Karly in my experience I com 
menced to study the system and meth 
ods of the best equipped agencies in 
the State and incidentally visited a 
few, known delinquent agencies, 
those that are doomed to fail sooner 
or later. You will be surprised to 
learn that J derived great benefit from 
my observation of these second-rate 
agencies, From them I learned what 
to avoid, 


as 


success upon adhering’ 
strictly to a few simple rules. I con 
sider that in all transactions the in 
terests of the Company, the agency and 


“T base my 


the insured are identical, and what 
benefits one should benefit all. That 
the value of the agency depends large 
ly upon the desirability of the risks, 
as well as upon the premium income. 
I inspect my risks carefully. I make 


my monthly accounts in 
on time; I collect my premiums 
promptly and remit when due; [I com 
ply strictly with the rate requirements 
of each company. When their instrue 
tions are fully understood, it is not a 
difficult matter to carry them out. 

“T aim to attend to correspondence 
with promptness and ‘accuracy, there- 
by avoiding waste of time and confu 
sion, resulting from delays. sy follow 
ing these rules the efficiency of the 
office is established, giving me time 
to cultivate and secure new business. 


out and send 


The records of the Hartford Steam 
Boiler for 1917, show 506 explosions, 
149 persons killed and 289 injured. 





WANTED | 

* . | 
Assistant Examiner 

New York Fire 


A good oppor- 


in large 
Company. 
tunity for the right man. 


recommendations, care 


THE Easvern UNDERWRITER 
105 Wiliam St., Few York 





Address stating qualifications and | 
| 

















FOR 65 YEARS — 

THE CONTINENTAL has built its name to 
stand for all that is best in fire insurance. 

FAIR DEALING has won it a leading place 
among agents and the insuring public. 

CONSTRUCTIVE management has assured its 
growth in the past and assures a continuation of 
progress in the future. 

FINANCIAL strength insures stability and 
guards against any conflagration danger. 


vmmcid ion [ETRE] 


THE CONTINENTAL 
INSURANCE COMPANY 


Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 
Home Office 





Managing Branch Offices: 
MAIDEN LANE CHICAGO, MONTREAL 
NEW YORK SAN FRANCISCO 


CONTINENTAL COMMANDS CONFIDENCE 


80 














“The Leading Fire Insurance Company in America”’ 


AEBTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 





























Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 


























San Francisco Losses 
Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 


Surplus, .. - - - - 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 

1904 - : - - - 












U. S. Cash Assets, Dec. 31, 1916 $15,827,439.35 


Liverpool 


5,460,745.59 
3,239,491.00 
1,427,290.00 


1,051,543.00 


a> London 
ano Globe 
Insurance 


CIMICED 







Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

HUGH R. LOUDON, Deputy Manager 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 





NEW YORK OFFICE 
80 William Street 
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Home’s Circular On 
Enemy Trading Act 


RULES TO BE OBSERVED 


Names of All Fuistios in Interest Must 
Be Disclosed Fully—Text of 
Letter 

Following the issuance of The East- 
ern Union’s circular about the Trad- 
ing-with-the-Enemy several companies 
have issued letters on the subject. 
That of the Home follows: 

Dear Sir: 

In order to comply with the provi- 
sions of this act, you are hereby in- 
structed to observe the following rules: 

(a) No policy shall be issued nor 
shall any payment whatever be made 
for loss or return premium to any 
“enemy” or “ally of enemy” as defined 
in the Act of Congress approved Oc- 
tober 6, 1917, known as the “Trading- 
with-the-Enemy Act,” or in any proc 
lamation of the President pursuant 
thereto. 

(b) In the case of any policy issued 
under any of the following conditions: 

For account of whom it may concern. 

Covering the interest of joint own 
ers not named. 

Covering property held in trust, or 
on commission, or on storage or for 


repairs, 

As now or may hereafter be consti- 
tuted. 

ce: SO OE vs sanacaecases or 
og Ce ere ee 


Covering in any manner liability for 
parties not named in the contract. 

Payable to a mortgagee or other 
payee and assigns. 

Policies issued to trade names for 
unincorporated firms or concerns with- 
out disclosing the identity of the mem 
bers thereof. 

The following clause shall be added 
verbatim: 


This e e policy shall be void if the in 
urance wereunder, directly or indirectly, is 
for, or ount of, or of behalf of, or f iT 
the benefit af, an “enemy” or “ally of enemy’ 
(as defined in the Act of Congress, approved 
October 6, 1917, known as th Prading with 
the Enemy Act” or amendments thereto, o1 
in any proclamation of the President pursuant 
thereto) or is for any person wh acting for 
or on account of on beh alf f, or for the 
benefit of, an “ene my” or “ally of enemy 
unless the intere of the “enemy” or “ally 
of enemy” has been « eeyen. transferred, 
igned, and delivered to tl Alien Pre ype rty 
Custodian, or ied with a license from tl 


President of the United States permission i 
granted to insure the “enemy” or “ally of 
enemy 

This action becomes necessary be- 
cause of the very strict provisions of 
the law and the danger of incurring 
heavy penalties of both fine and im- 
prisonment for its violation applying 
as it does to companies, agents and 
brokers. 

We desire to avoid the issue of pol 
icies which do not fully disclose the 
names of all parties in interest. If, 
however, cases arise where it becomes 
necessary to cover the interest of un- 
disclosed persons, the clause above 
mentioned must be used. It is not in 
tended that the clause be used in 
cases where all parties to the contract 
are named therein. 

In order that the subject may be 
fully understood and carefully observ 
ed, excerpts from the Act and Presi- 
dent’s proclamation with comment 
thereon are enclosed. 

EK. G. SNOW. 


WOMAN IN LOSS DEPARTMENT 

The address recently delivered by C. 
R. Perkins, assistant manager of the 
North British & Mercantile, and vice 
president of the Pennsy!vania Fire, on 
the subject of women agents has been 
extensively commented upon in the in 
surance and daily press all through the 
country. It demonstrated that there is 
wide consideration being given relative 
to the opportunities for women in most 
all lines of business. 

Illustrative of the currency of this 
idea Mr. Perkins received a letter the 
other day from a woman who had read 
extracts from his address, and who 
made an application for a position as 
an insurance adjuster. After an inter 
view she was given a position in the 
loss department. 


SPECIALS HONOR R. H. MOORE 
A farewell dinner was given last 
Friday to R. H. Moore, special agent in 
Kastern New York of the Insurance 
Co., of North America, who has resign 
ed to become superintendent of the 
Eastern Department of the Concordia 
at the home office, at Keeler’s Hotel in 
Albany by his associates in the field. 
There were twenty-two special agents 
present at the dinner, most of whom 
are members of the Albany Field Club, 
of which Mr. Mocre is president An 
appropriate gift was presented. 








National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement January 1, 1918, to New York Insurance Department 




















LIABILITIES 
Ce en, Oe ME isc avonitibdincansb ib cnesddhdaeeeenaswonds $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- 
EY I ed oRt RGA iae contd vewecsnenenebcebessxeuche 11,073,438.19 
Unsettled Losses and other Claims.................ccccccecceecs 2,168,701.64 
Net Surplus over Capital and Liabilities ...............seceee 3,980,020.79 
Tetal Assets January 1, 19168... 4.606 iscccccs $19,222,160.62 
H. A. Smith, President F. D. Layton, Secretary I’. B. Seymour, Treasurer 
G. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 
SURPLUS TO POLICYHOLDERS............ $5,980,020.79 
OUNDED p79. 7921 Insurance Company of 1918 
PHILADELPHIA 
126th ANNUAL STATEMENT DECEMBER 31, 1917 
Cash { OE re re ee ree eer ern $ 4,000,000.00 
: Reserve for Pre ee nes 10,630,740.40 
a I Tee E> Sec a nshewiieinnonsenad ou smabex 4,419,000,00 
re et ore aes 950,000.00 
: MOOUETE LOT DBNGTIOE. vccicccsewesinnsscccrnecdaavesx 160,000.00 
The ‘ies American I sn idxas pds nska yaa ceNeacisat heabssoninenene 8,317,502.26 
Stock Insurance Company 
PRES . be vececaveredcedsanmsvennacaceesbaconeel $28,477,242.66 


Surplus to Policyholders, $12,317,502.26 Losses Paid Since Organization, $192,518,273.33 

Fire Insurance, Tornado, Sprinkler, Explosion, Inland Transit, Salesman's Floater, 
Automobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Regis‘ered Mail. 








-S. C. BISHOP CO. 


AGENTS FOR 
NEW JERSEY 





Represented at 


95 William Street, 
Y. C., Room 1001 


208 Broad Street, 


Elizabeth, N. J. 
Phone, 447 John 588 Elizabeth 














JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 
40 CLINTON STREET SERVICE 80 MAIDEN LANE 
NEWARK a NEW YORE 
Phone Market 6536 FIRST Phone John 4560 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 











68 William St., 
New York, N. Y. 


Scottish Union & Nat. Ins. Co. 
Niagara, Detroit Und. 


BINDERS EFFECTED ON NEW JERSEY RISKS 
Irvin T. Bernhard 


Eagle & Br. Dom. Ins. Co. 
Giens Falls Ins. Co. 
Law Union & Rock Ins. Co. 


19 Elm Ave., 
Hackensack, N. J. 


Ohio Farmers Ins, Co. 
Yorkshire Fire Ins. Co. 


Caledonian Insurance Co. of Scotland 
FOUNDED 1805 
“HE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
CHAS &. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. 8. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 
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Marine, Fire and War Risk 
Re-Insurances 
The Firm of 


ROBT. R. 


New York, Amsterdam and Copenhagen 


New York Address, P. O. Box 616, City Hall Station 


toe LAER 


THE 
Importers and Exporters 


Insurance Company 
OF NEW YORK 


Marine and War Risk Insurance 


JESSE SPIER, Underwriter 
2612 


Telephone Broad 2613 
2614 


56 BEAVER ST., 
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MARINE DEPARTMENT 
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vevnonnnavenenennanyennnsnnns 





have 
under 


Numerous coastwise vessels 
stranded since 
the above heading. 

ers during the past 
iered a number of heavy losses, since 
our last issue cautioning them that 
losses of this character cou:d be ex- 
pected on account ol war conditions. 


last article 
Marine underwrit 


suf- 


our 


week have 


The first vessel reported as strand 
ing was the steamer “Uffe,” bound from 
Central America to New York, with a 
of coffee. This vessel went 
Diamond Shoals, but for 
tunately she was promptly floated by 
the Merritt & Chapman Derrick & 
Wrecking Company, without any seri- 
ous damage. 

The Clyde Line steamer “Onondaga” 
with a valuable cargo of cotton do- 
mestics and other manufactured arti- 
cles went ashore on the Massachusetts 
coast and became a total wreck. This 
vessel with her cargo will probably 
be valued at not less than two and a 
half million dollars; in addition to 
which the following vessels are report- 
ed ashore: 

Strs. “Shawmut” and ‘“Melrose”— 
Atlantic port, June 18, str. “Shawmut” 
arrived with a gaping hole in her bow 
above the water line, having been in 


cargo 
ashore near 


collision in the Sound with str, “Mel 
rose.” 

Naval Cargo Carrier “Fennimore’’— 
New York, June 25, burned to the 
water’s edge at an Atlantic port yester- 
day morning. The “Fennimore” was 
a small side-wheeler that had been 
chartered by the navy and was used 


for transporting stores and passengers 
te naval vessels in inland waters. 
Str. “Dwinsk” (Br.)—New York, June 


25, bound for an Atlantic port, has 
been torpedoed. 
Schr. “Allanwilde”’——Norfolk, Va., 


June 20, with a cargo of about 1,800 
tons of sugar, went ashore ‘yesterday 
afternoon a short distance off Lamberts 
Point. The schooner ran down a 
buoy and struck in about 7 feet of 
water, within 25 feet of the lighthouse, 

Sch. “Cottonfield’—Bermuda, June 
25, was abandoned at sea; crew land- 
ed here, 

Str. “Inca”—Norfolk, Va., June 27, is 
ashore eight miles south of Currituck 
Inlet. 

Schr. ‘Mark 
Del., June 27, bound from 


Pendleton”—Lewes, 
N. Y. ta 


Heavy Coastwise Losses | 
Materialize as Predicted | 


Savannah, with a cargo of fertilizer, 
Siranded on the Atlanti¢g Coast early 
to-day. The ship will be a total loss. 

Aux. Fishing Schr. “Republic” s08- 
ton, June 27, outward bound lat 
Wednesday afternoon, struck on the 
rocks on the Lower Middle and re- 
mained hard and tast until carly this 
morning; an exceptionally high tide 


the 
and 


lifted the vessel from bottom and 
floated 


to Gloucester, where she will probably 


she unassisted proceeded 
haul out for examination. 

Str. “Westwind” (Amer.) 
Del., June 29, from Baltimore for Wil- 
mington, Del., stranded on a shoal off 


Lewes, 


Cape Henlopen during dense fog; was 
assisted off by Steam Pilot-boat “Phil- 
adelphia” apparently uninjured this 


morning and proceeded up Delaware 
Day. 
Str. 
from 
sonville, lost 
Watch Hill Friday 
reef and sank. 
Sch. “Mark Pendleton” 
June 29, loaded with tankage, strand- 
ed at Cobbs Island, Va., on Thursday 
end is reported a total loss. 
Sailing Ship “Hattie Gage” 
Va., June 29, was 
day off the Virginia 
brought here to-night 
sailed in ballast 
for a southern port. 
The matter of coastwise rates during 


June 29, 
Charleston and Jack- 
way in a fog off 
night, struck in a 


“Onondaga’’—-Boston, 
Boston Yor 


her 


Lewes, Del., 


Norfolk, 
wrecked early to 
coast, 
said. The ship 
Norfolk Friday 


reports 
from 
present conditions, as far as cargo and 


to be re 
called 


vessels are concerned, ought 
v.sed, as underwriters will be 
upon to 

similar to 


number of losses 


reported, as 


pay any 


those well as 
losses caused by collision. 


OBSERVER 


NEW YORK EQUITABLE PLANS 


The New York Equitable Assurance 
Co., has filed its notice ‘of ineorpora- 
tion. The Company plans to write all 


branches of fire and marine insurance 
with a capital of $400,000 and a surplus 
of $200,000. The New York Equitable 
is being organized to take over the 
business of the Equitable Underwriters. 
VESSEL AGENCY CHANGES 

The Vessel Agency, Inc., last week 
announced the appointment of Chubb & 
Sons, as managers, and C. S. Elder, as 
assistant manager, succeeding S. D. Mc. 
Comb and O. E. Carter resigned. The 
Vessel Agency, Inc., is now located at 
5 South William St. 





Telephone Hanover 2054 





Insurance Exchange, CHICAGO 











Marine Insurance 


Local agents-are invited to consult us on their marine insurance problems 


OSBORN & CO. 


Average Adjusters and Insurance Brokers 


Established 1898 





- 45 Wall St.. NEW YORK 











MARINE MANAGERS 


AMERICAN EQUITABLE ASSURANCE CO. 
OF NEW YORK 


CASH CAPITAL AND SURPLUS $1,000,000 


EQUITABLE UNDERWRITERS or NEW YORK 


SURPLUS $793,852.75 








Marine and War Risk Insurance 


Losses made PAYABLE in all parts of the world 


C.R. EBERT & CO., Inc. 


PHONE 263-264 BROAD 


48 BEAVER STREET, NEW YORK 

















erty of all descriptions. 





In addition to our regular mar 
have a department for writing FIRE insurance only on vessel prop- 
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il CABLE ADDRESS: MACOMB, N. Y. 
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ine and war risk business, we now 


} 
| 
/ 
| 
| We would be pleased to receive applications from agents and bro- 
kers having this class of business to place. 


| | FIRE, MARINE & WAR RISK INSURANCE 


Losses made payable in all parts of the World 


TELEPHONE BROAD 631 





HEAVY SUGAR LOSSES 

Marine underwriters report heavy 
losses on sugar cargoes. Due to the 
enforced use of an inferior class of 
Ships in the transportation of sugar 
since the outbreak of the war there 
has been considerable loss from seep- 
ve, as when the sugar is not melted 
outright it is seriously impaired by the 
action of the salt .water. In addition, 
activities of enemy submarines off the 
Atlantic coast of the past few weeks 
resulted in the loss of several cargoes 
of sugar. 


FISCHER GOES WITH WHEELING 

William V. Fischer, formerly exami- 
ner for the Globe Ins. Co., of Pitts- 
burgh, has been added to the under- 
writing force of the Wheeling Fire of 
Wheeling, W. Va. 


ALEXANDER IN TANK SERVICE 

Lane B. Alexander, formerly a_ spe- 
cial agent of the Automobile Insurance 
Company, is now in the tank service of 
the army. After enlisting he was sta 
tioned at Fort Slocum, and, later, at 
Camp Colt. 


Balfour, Guthrie & Company, San 
Francisco, will take over the Pacific 
department of the Caledonian, Ameri- 
can of Newark, Rochester Department 
of the Great American and the Cam- 
den Fire. George O. Hoadley will be 
the fire insurance manager of the gen- 
eral agency. 


W. B. CLARK CELEBRATES 
William LB, Clark, president ot 
Aetna Insurance 
the 77th anniversary of 
Friday. Mr. Clark was 
ford June 29, 1841. 
ice on a local newspaper 
the service of the 
Company at the 
heeper, 


his 
born in 


age of 16 as a 





at 


DMcComB&Co. 
| INCORPORATED | 
56 Beaver Street New York | 





the 
Company, celebrates 
birth on 
Hart- 
After a short servy- 
he entered 
Phoenix Insurance 
book- 
In six years or at age 22 Mr. 


Ciark was made secretary of that Com- 


pany, serving in that ofliciai capacity 
for tour years. He became assistant 
secretary of the Aetna in 1867 and 


vice-president in 1888 and 
November 30, 1892. 
rector ol 
of banks in Hartford. 


since 


WRITES MARINE RISKS 


London, June 1.—The General 
dent is now writing marine 
risks. James Hartley, 
are the underwriters, 


Acc 
insuranc 
Cooper 


president 
He is a di- 
the Travelers and a number 


i- 
e 


& Co. 


Walter L. Wakefield, of Hartford, of 
the general insurance agency of Wake- 


field, Morley & Co., and Mrs. 
field are at their summer home a 
Branford, Conn., for the summer, 


That insurance companies do 
come under the “fight or work” 
lations is the decision given by Majo 
John Buckley, of Hartford. 


Wake- 


t 


not 
regu- 





15 WILLIAM 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co, 
Niagara Fire Ins, Co. 





WM. H. McGEE & CO. 
MARINE UNDERWRITERS 
STREET, 


NEW YORK 
U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 
Agents Marine Department 
Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 
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CASUALTY AND SURETY NEWS 


Labor’s Attitude on 
State Insurance 


DIVIDES PEOPLE INTO CLASSES 


Views Expressed at Cleveland Meet- 
ing—Health Insurance Does Not 
Promote Health 


At the convention of state commis- 
sions studying state compulsory health 
insurance, which met jn Cleveland, the 
question was asked: “What is the 
attitude of trade unions in relation 
to social insurance?” In reply Sen- 
ator Albers of Wisconsin said: 

“It is safe to say that none of the 
leaders have made a very thorough 
study of the subject and the rank and 
file ‘are almost in total ignorance of 
it No one can explain why Samuel 
Gompers is opposed to such health 
insurance. No reason whatever for 
this fact is known. Some are of the 
opinion that Gompers favors the prin- 
ciple and is merely opposed to certain 
features. The literature which the 
iabor bodies read is that of the Amer- 
ican Association of Labor Legislation 
and its views on the work of the 
German and Austrian systems. 

“There is no reason to feel that the 
rank and file of the working people 
would not favor state health insur- 
ance when all things are considered. 
Therefore those who speak in a rep- 
resentative capacity are merely assum- 
ing that labor as a whole favors state 
health insurance and _ will support 
any measure that its leaders’ will 
agree upon. The real facts seem to 
be that the working men, organized 
er not organized, have not given the 
subject any consideration. Just a very 
few individuals have even heard of 
i 

Other representatives expressed the 


same views as Senator Albers. Mat- 
thew Woll, Illinois, said: 
“T don’t know that the _ (TIlinois 


State Federation of Labor has taken 
any definite stand on the subject. I 
know something of the attitude of the 
New York workers, and yet, while 
they have endorsed the bill in that 
“vate, I am not inclined to believe 
that they expressed the true attitude 
and feeling of the labor people in 
New York. 


Prince or Pauper 


“Speaking generally on the subject 
of state health insurance I don’t think 
anybody is opposed to it. Any organ- 
ization that can maintain a health in- 
surance department does so, so in the 
abstract I suppose no one is opposed 
to the idea. But when you come to 
the question of compelling men to in- 
sure themselves you are meeting with 
a different situation; you are bring- 
ing in the question of compulsion. Of 
course, up to this point we have been 
confronted only with the proposal 
Submitted by the American Associa- 
t‘on of Labor Legislation. I don’t be- 
lieve there is a single state organiza- 
tion that has approved that bill. It 
flivides the people into two classes— 
the paupers and the wealthy ones. 

“We view the situation this way. 
Health insurance will not promote 
health. We speak of industrial illness 
and everything of that kind. You can- 
rot eradicate this by health insurance; 
by compelling the working man to 
give part of his wages to a fund, or 
the employer part of his money to a 
fund. You must get to the root of 
the situation. What causes sickness? 
What causes the illness? Is it long 
hours? It is low wages? What is it 
that causes the illness and brings 


(Continued on page 23) 





-Planning to Write 


Freight Charge Bonds 


COMPLETION OF PLANS AWAITED 


Southern Agency Circularizing Ship- 
pers and Consignees to Line Up 
Business 


In issuing General Order No. 25, Di- 
rector General of Railroads McAdoo, 
has been the means of stimulating an 
interest in freight charge bonds. The 
effect of this order is to put the col- 
lection of transportation charges by 
carriers under Federal control on a 
cash basis. The effective date will 
probably be August 1, if the various 
details can be arranged between the 
railroads and the government. 

The effect of the order and how 
agents and brokers may profit by it 
is clearly set forth by the Fidelity & 
Deposit. F. Phinizy & Co., the Com- 
pany’s agents at Augusta, Ga., are 
sending to shippers and consignees the 
following notice: 


IMPORTANT 
Don’t Pay the Freight 


Effective August 1, 1918, you can make credit 
arrangements with the railroads by filing a 
bond. No other way to get credit after that 
date; everybody must file a NEW bond. 

If you want to take advantage of this plan, 
secure the form bond from your railroad agent 
and mail to us for execution. 

Bonds are our business: if you want your 
bond correctly signed and quickly approved, 
send it to us; we'll do the rest. No delay or 
red tape. The cost will not be over 1%, mini 
mum premium $5. Write us for particulars if 
you wish to know anything more about. this 
order than your railroad agent can tell you 
We are in touch with the director general's 
orders and can advise you fully. Take ad 
vantage of our service. 


How to Get Business 


As to how agents may take advan- 
tage of this situation, the Fidelity & 
Deposit says to its representatives: 

“Railroads in the past have had what 
is known as a credit list, on which 
were an enormous number of shippers 
and consignees in good credit standing, 
to whom the roads extended credit for 
freight charges, without exacting bond 
for payment. Order No. 25 now makes 
it mandatory upon every shipper and 
consignee to give a bond if credit is 
extended. This offers. an opportunity 
for agents everywhere to get a lot of 
new business, which, when once ob- 
tained, will be easy to hold by renewal, 
We suggest, therefore, that every agent 
make a personal endeavor to get from 
the local railroad freight offices a list 
of the parties to whom each road has 
extended credit in the past and direét- 
ly solicit the shippers and consignees 
for the placing of their bonds. If for 
any reason this list cannot be obtained 
from the local railroad offices, the 
next best thing is to compile a list of 
merchants, manufacturers and all par- 
ties in good credit standing, according 
to the Bradstreet and Dun agencies, 
who are constantly receiving and ship- 
ping goods by rail, and then make a 
systematic canvass among them for 
the placing of their bonds.” 


(| 
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CHICAGO BONDING and INSURANCE COMPANY 
WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 
COLLISION, ACCIDENT AND HEALTH, MONTHLY PAYMENT 
Charles R. Culyer & Co., Resident Manager, 428 Walnut St., Phila., Pa. 
Geo. S. Dippold, Res. Mgr., 1107 Peoples Bank Bldg., Pittsburgh, Pa. 
W. F. Murphy & Co., Res. Megrs., Union Trust Bldg., Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


HOME OFFICE: CHICAGO, ILLINOIS 











Residence theft insurance at one-third the former 
This is every broker’s opportunity. 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 


General Accident 


Fire and Life 
Assurance Corporation, Ltd. 


Examining New 
Accident Forms 


Belief Expressed That Opportunity for 
Advance in Premium Has 
Passed 


COMPANIES HAVE FIRST DRAFT 


Deep Cut in Benefits—Belief That 
Necessity Will Force 
Adoption 


In the proposed standard accident 
and health policies now before the 
companies for consideration ihe accu 
mulation feature remains, ten per cent. 
annually for five years, but it shall not 
apply to weekly indemnity. The fully 
accumuiated feature is not recognized. 
If premiums are paid other than an- 
nually, five per cent. annually is add- 
ed. In many other respects the revi- 
sions take the policy forms back to 
where they were twenty years ago. 

All accident insurance shall, it is 
proposed, be sold on the basis of $1,- 
000 principal sum and $5 weekly in- 
demnity, constituting a unit of insur- 
ance and any excess of either princi 
pal sum or weekly indemnity shall re- 
quire a proportionate additional pre- 
mium. 

The double indemnity clause has 
been pruned of all frills and made to 
apply while IN not on or getting on or 
off a common carrier, It has been re- 
stored to its original function of a 
travel clause and triple and quadruple 
indemnities are dropped. 

Fixed indemnities are restricted to 
loss of life, two hands, two feet, one 
hand and one foot, either hand or foot, 
one or both eyes. 

Total indemnity is paid for 200 
weeks and as long thereafter as the 
insured is wholly and continuously dis- 
abled. 

Indemnity for partial disability is 
limited to forty per cent. of total, for 
twenty-six weeks. 

Hospital indemnities become opera- 
tive within 90 days and are for not 
exceeding half single weekly indem- 
nity for total disability for 10 weeks. 
Identification is retained. Surgical op- 
erations are provided as per schedule 

Beneficiaries and _ children’s’ insur- 
ance is entirely done away with. 

Elective indemnities may be applied 
for within 20 days, as per schedule. 

This insurance shall not cover acci- 
dent, injury, disability, death or other 
less caused directly or _ indirectly, 
wholly or partly, by bodily or mental 
infirmity, hernia, ptomaines, bacterial 
infections (except pyogenic infections 
which shall occur with and through an 
accidental cut or wound) or by any 


Something New 


Call for 


PHILADELPHIA 

















other gind of diseasé, nor shall it cover 
suicide, sane of insane, nor shall it 
cover any injury, fatal or non-fatal, 
caused directiy or indirectly by war or 
by any act of war, or sustained by the 
insured while participating in or in 
consequence of having participated in 
aeronautics, nor shall it cover the in 
sured while in military or naval serv 
ice in time of war. 
Health Policy Recommendations 


In the proposed health forms partiul 
disability is not covered at all. One 
half is paid for non-house confinement, 
Permanent disability is paid for 100 
weeks. Hospital indemnity is limited 
to half of total, for ten weeks. Medical 
or surgical fees are not provided in 
cases where no disability already ex 
ists which would create liability for 
weekly indemnity. 

In all health policies the Company 
is to be relieved of all liability during 
the first fifteen days. 

The special committee ef fifieen 
companies that prepared the policies 
asks the companies to signify their ac 
ceptance of the new forms. It is pro 
posed to make them operative October 
1, on all new commercial business 

Thirteen Companies Approve 

Secretary F. Robertson Jones, of the 
Bureau of Personal Accident & Health 
Underwriters, says in a communica 
tion to the companies that three forms, 
one accident and three health, have 
received the unanimous approval of 
thirteen companies which were repre 
sented at a meeting held in New York 
June 6. 

The forms thus far prepared include 
a straight accident policy, a health pol 
icy covering disability in and out of 
the house and one covering only in the 
house. Additidnal forms will be pre 
pared such as combined accident and 
health, accident indemnity only and ac 
cidental death and dismemberment 
policy. 

Canadian companies are also being 
asked to co-operate in approving the 
new forms. 

The framing of the new policies was 
participated in by both large and small 
companies. The committee 
that the adoption of these 
forms, while it would not give imme 
diate relief, would nevertheless be a 
permanent improvement, and that an 
increase in rates upon policies in forces 
would afford only temporary reliet 

See Rate Advance Fading 

The demand for an increase in rates 
venters, as it has right along, with the 
Fidelity & Casualty, while the Travel 
ers is still of the opinion that no ad 
vance should be made in rates. There 
is no sign of a change of attitude In 
either quarter 

Last fall the general opinion was 
that rates should go up but the Trav 
elers, which has a premium income 
from accident and health of $6,000,000 
strongly opposed that. As no agreement 
could be reached on rates, the subject 
drifted along until practically all other 
casualty lines were rated up and now 
some persons who were strongly in fa 
vor of higher rates believe that Oppor 
tunity has passed and that any relief 
must now come from a trimming of 
policy benefits. A half loaf is befter 
than none, they say. The fact is some 
companies, not the largest by any 
means, claim to be making a profit and 
are, if not satisfied, to say the least, 
indifferent regarding any change in 
forms, 


believes 
revised 
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Continental Making a Record 
Is the commercial. accident business 
in need of a tonic? Evidently not, 
according to the Continental Casualty 
Agents’ Record, which says: “In point 
of percentage of increase the comme! 
cial department leads all divisions o| 
the Company’s accident business. In 
1917 the increase in that department 
was well in excess of 20 per cent In 
the first five months of 1918 the in 
crease over the same period of 1917 
exceeded the inerease of the entire 
year of 1917 and at the same rate of 
progress the ‘year 1918 will show an 
increase over the preceding year in 
excess of 40 per cent. 
* os x 
Gulf Storm Coming 
The Harry S. Kaufmann Agency, 
New Orleans, has notified the Conti 
nental Casualty that it intends to put 
on an “Immitation Production ‘Tor 
nado.” The Home Office comes back 
with this: “We have prepared our 
hurricane cellars and are ready for an 
avalanche of applications. Go on, 
start something.” 
a + * 
Building Agency for Women 
Work is progressing satisfactorily in 
the organization by the General Acci 
dent of an accident and health depart 
ment for women. Mrs. K. A. Burns, 
who has had a long and successful in 
surance career in Philadelphia and 
vicinity, has taken charge of the agency 
work. She is getting in touch and mak 
ing contracts with a number of women, 
some of whom are already insurance 
solicitors, and others who are desirous 
of taking up such employment. These 
women will give their sole attention to 
solicitation of health and accident in- 
surance among employed women; that 
is, women employed away from their 
homes. 
+ * e 
Mr. Ham Resigns 
A. FE. Ham, superintendent of insur 
ance for the Province of Manitoba, has 
resigned and will take up an official 
position with the Union Casualty Com 
pany. Mr. Ham was with the insur 
ance department thirteen years and has 
done a fine work. He has always been 
a good friend to the Life Underwriters’ 
Association. 
* * BS 
Good for a Part Timer 
C. F. Clark is a part time agent of 
the Standard Accident who runs a 
street car. Although he worked every 
day during April at his regular job, he 
found time to write eight applications 
for disability insurance. These were 
obtained in less than one quarter of his 
available soliciting hours, so that for 
a part time man he is doing excellent 
work. 
- > 7 
Progress of Experience Rating 
experience rating for compensation 
risks has now been quite generally ap 
proved by State departments, New 
York having acted a few days ago. 
Oklahoma has not yet approved, pend- 
ing a revision of rates. Quite possibly 
no action may be taken there at this 
time, Wisconsin cannot adopt experi- 
ence rating under its present law. An 
effort is being made to have the statute 
amended. In Massachusetts the _ in- 
surance commissioner is not favorebly 
inclined toward experience rating as 
generally advocated. In New Jersey 
the department has not yet given its 
approval to the plan submitted. 











No Action on Fleets 
Nothing definite was done last week 


regarding rates for automobile com- 
mercial fleets. Progress was made, 
however, which it is thought will re- 
ult in a decision at the next meeting 
of the Bureau Committee. 

A te * 


Killed in Action 
Lieutenant Quentin R. Logie, form- 
erly an underwriter in the compensa- 
tion department of the Ocean, has 
been reported killed in action in France, 
Ife was in the infantry. 
A A aa 


Developing Aetna Speciaities 
H. J. Bauridel, a broker at 91 Wil- 
liam Street, has joined the Aetna 
forces, He will devote himself exclu- 
sively to developing the Company’s 
various special miscellaneous lines 
which ordinarily do not receive the at- 
tention they merit. He is experienced 
in development work and is also a 
life man. 
” + * 
Claim Adjuster Resigns 
William Ryan, claim adjuster and as- 
sistant in the health and accident de- 
partment of the Massachusetts Bonding 
in New York, has resigned to enter the 
airplane manufacturing business. His 
successor has not been appointed. 
* * © 
Many Machines Covered 
It would be well for brokers and 
agents to remember that steam boiler 
insurance covers not only steam _ boil- 
ers, but also pressure vessels, air 
tunks, digesters, kiers, rotary bleach 
boilers, jacketed kettles, driers, steam 
vulcanizers, brick hardening 
cylinders, steam pipe lines. Fly wheel 
policies also cover steam turbines, ro- 
tating fields, pulleys, gears, ete. 
oe a *” 


cookers, 


Deductible Provision Favored 

Casualty men who have talked with 
brokers about the new automobile 
forms and rates say that the $50 de- 
ductible provision is generally meet- 
ing with approval. 

* «A * 
Taking Directors Now 

Carl J. Schmidlapp, a= director of 
the Continental and vice-president of 
the Chase National Bank, has joined 
the colors as a private in the Pioneer 
lufantry and is now in Spartanburg. 


~—# J. P. Budde Was 


Poor Witness 


CONVICTED OF MISDEMEANOR 
Penalty for Selling Unlicensed Insur- 
ance is One Year or 
$500 Fine 


The charge upon which J. P. Budde, 
New York city manager of the Smith- 
Case Company, Newark, was convicted 
is a misdemeanor and the maximum 
penalty is one year in jail or a fine 
of $500. Sentence was deferred until 
after the trial of F. Clark Smith, which 
is set for September 16. Budde was 
charged with violating Section 1199 of 
the Penal Code in acting as an agent 
for the Commonwealth (Casualty, of 
Philadelphia, which is not licensed in 
New York. 

S. L. O’Brien, a broker in Brooklyn, 
is to be tried on a similar charge but 
the trial date has not been set. Over 
two hundred brokers did business with 
the Smith-Case Company and many of 
them are being interviewed by the 
New York Department as to their con- 
nection with selling unlicensed auto- 
mobile insurance. 

EK. Bodger, a Brooklyn broker, was 
examined to establish the fact that 
business had been done by him for the 
Commonwealth Casualty through the 
office of Smith-Case Company on auto- 
mobiles in New York. A Common- 
wealth Casualty policy and a_ binder 
were offered in evidence. 

Budde Has Poor Memory 

The defendant Budde, was asked by 
the Assistant District Attorney James 
M. Donohue if the Smith-Case office 
had not done over $50,000 in premiums 
ou automobiles in Greater New York. 
The witness said he could not tell 
whether it had or not. Mr. Donohue 
repeated the question a number of 
times, varying the amount each time 
until he got down to $100 and then 
started up again. The witness admit- 
ted that some business was done but 
was uncertain as to whether he per- 
sonally transacted any. 

Then the witness was asked if he 
had ever issued a binder on automobile 
risks in New York in the Common- 
wealth Casualty. He did not recall hav- 
ing done so but thought it possible 
that he might. The State finally of- 
fered in evidence a binder which the 
witness identified as being executed in 
his handwriting and bearing his in- 
itials. It was on a 1917 car belonging 
to Louis R. Fisher of 227 Mercer Street, 
M. L. Altschul of 302 Broadway being 
the broker. 

Over $50,000 Premiums 

According to the district attorney’s 
record, examination of the Smith-Case 
Company's books in Newark showed 
that $57,525 in premiums had been 
written on New York business. 

This case closely resembles that of 
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the People versus Pinckney, which was 
tried in 1914 and went through the 
Court of Appeals. 

To the New York Department be- 
longs the credit for having furnished 
the district attorney’s office with the 
evidence in this case. The witness 
for the Department was J. L. Wood, 
head of the complaint department. 

The Commonwealth Casualty had 
been in consultation with the Depart- 
ment in regard to entering New York, 
but there is the question of funds. 
It is understood that steps were being 
taken to increase the funds to the re- 
quired amount, $250,000 capital and 
$150,000 surplus. 


CHICAGO RATES UP 


Plate Glass Basic Tariff Manual Plus 
Fifty—Specific Extras 200 Per 
Cent. More 
Chicago plate glass rates have been 
advanced to Manual plus fifty per cent. 
on all new business, effective July 1, 

and as to renewals, September 1. 

Fourteen zones have been blocked 
off by W. F. Moore. While Manual 
pius fifty per cent. is the basic rate 
for the whole of Cook County, the so- 
called Black Hand district will be 
charged an additional 200 per cent.; all 
of Alexander Street 200 per cent. addi- 
tional and other isolated sections with- 
in the respective zones from five to 
fifty-five per cent, additional. 

A considerable section west of 
Douglas Park gets an additional fifty 
per cent., as does also a tract bounded 
by Polk, Sixteenth, Racine and the 
Lake. In South Chicago, a plot running 
from the Lake to Commercial, not in- 
cluding Commercial, and from Ligh- 
tieth to One Hundred Fourth, 25 per 
cent. additional. 

Philadelphia is the next city to be 
zoned. 





Examining New Accident Forms. 
(Continued from page 21) 


Skepticism Still Noticeable 

This subject is, of course, a long 
way from solution. The plan, to be 
successful, must be concurred in by at 
least all the companies which are 
large factors in this line, Forms, if 
finally adopted universally, must be 
adhered to. This would be a condition 
the business has never enjoyed, but 
as in the last few years, the nation 
has discovered that it can do many 
things which before were considered 
impossible, so may the accident and 
health men find that they can work 
together to a degree never before at- 
tainable. However, some who were 
decidedly dubious a few days ago now 
express the belief that necessity will 
drive the companies to co-operate. 

As yet it cannot be said that the 
new forms have been hailed with par- 
ticular enthusiasm, at least not in New 
York. A degree of apathy is still no- 
ticeable. Without exception managers 
are agreed that much benefit would 
accrue from the establishment of uni- 
formity and standardization in policies 
and rates, but it is evident that much 
energetic work is still necessary to 
bring about the desired unity of action. 
There is still lack of confidence that 
the movement can be made universally 
and permanently effective. It is too 
good to be true, seems to be the atti- 
tude. The work of the committee is 
generally commended. 
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CASUALTY AND SURETY POINTERS 








Liability insurance is rec- 


Liability ommended as the easiest 
Insurance way to keep out of 
Favored trouble, by “Realty” a 


real estate brokers’ paper 
in which this appeared: 

“In this age of progress and pre- 
paredness everything is being done to 
safeguard the interest of the individ- 
ual’s rights. Employers are confronted 
with stringent laws by which they 
must compensate their employees that 
are injured in course of work. 

“This applies to employers of all 
classes of labor, and is not to be con- 
strued as only applying to the manu- 
facturer or merchant or store owner, 
but applies to the house owner or occu- 
vant as well. The injury of a maid, 
handy man, butler, watchman or useful 
man about the place stands in the 
same position, 

“The serious or slight injury obtained 
while at work make the employer liable 
and amenable to the schedule of settle- 
ment as laid down by these state laws. 

“The real estate owner is liable for 
dJamages for any injury to any of his 
tenants or others upon his premises 
due to some, ofttimes, unavoidable con- 
tributory negligence. 

“The cheapest and easiest way to 
evercome these unpleasant worriments, 
and ofttimes long-drawn-out legal pro- 
ceedings, is the procuring of a policy 
cf insurance against this class of risk. 
This item should be considered a regu- 
lar yearly expense the same as fire 


insurance, and generally accepted as 
such.” 
A * + 
What insurance service 
Definition is, as conceived by the 
Given of Chicago Bonding and In- 
“Service” surance, is explained in 


its paper “The Fieldman,” 
as follows: 

“Service, as far as it applies to the 
insurance business, could almost be 
fully defined by the one word “Prompt- 
ness.” If the Home Office, the agent 
and the policy holder are all prompt 
in the handling of the various affairs 
with each other, satisfactory service 
is sure to result. We, at the Home 
Office, try to answer all important let- 
ters, telegrams and other matters im- 
mediately upon receipt. If our agents will 
try to give us the same prompt serv- 
ice in connection not only with their 
correspondence, but with their collec- 
tions and investigations, making prompt 
reports, satisfactory service will come 
without much further effort. Let us 
try to educate our policy holders to 
pay their premiums a little more 
promptly and to get our collectors to 
make their reports to your office a 
little more promptly, so that you can 
be just a little more prompt in making 
remittances to the Home Office. This 
will enable us to keep our business 
under better control and to know more 
about what our liability is. Very often 
Claims are delayed because agents’ 
reports are not in and we do not know 
whether or not the policy is in force. 
Try this question of promptness in 
your agency and see if it does not re- 
sult in better service.” 

Bd ok * 
How general liabil- 


General ity business offers 
Liability Offers a wide field for de- 
Good Field velopment is ex- 


. plained in “The 
General’s Review” which says: 

“The operation of nearly all kinds 
of retail business imposes upon the 
Proprietor, whether he owns or leases 
his business premises, a liability for 
injuries suffered by members of the 
Public. Careless employees are very 
often directly or indirectly responsible 
for accidents. Generally a retail busi- 
hess is operated upon a close margin 





of profit and there is little provision 
made for extraordinary expenses or 


losses, Such being the case, a general 
liability policy becomes an actual asset 
in the genuine protection it affords. 

“One of the most pertinent and con- 
clusive sales arguments that can be 
used to promote general liability busi- 
ness is the present high value of 
money. Every American business man 
is cognizant of the difficulty of obtain- 
ing capital, owing to the Government's 
war demands. Any extensive inroad 
Inade upon capital invested in property 
or in business may seriously affect the 
capitalist’s activity by impairing his 
resources beyond replenishment. This 
is particularly true of the small capi- 
talist who is likely to have all his 
available funds tied up in one invest- 
ment. 

“As has been said before, the agent 
must learn his proposition thoroughly 
before attempting to employ sales argu- 
ments upon it. The rules governing 
the writing of general liability and 
elevator liability insurance as found in 
the manual are clear and _ explicit. 
Their careful perusal is recommended 
as an important step toward the devel- 
opment of this class of business. 

“General liability insurance is such 
a clean-cut, straightforward proposi- 
tion that no agent, after he has made 
Lut a simple study of the details, 
should have cause to anticipate any 
trouble in procuring a good volume.” 

* ca * 


During the present re 

Two Types gime of war conditions 

of Non- two distinct characters 

Combatants have developed in the 

rank of the non-combat- 
ents over there, says the Continental 
Casualty. They make their appearance 
daily in all modes of life and classes of 
business. They interest us of course in 
particular where the insurance busi- 
ness is concerned. We place them be- 
fore you separately in order that you 
may be able to size them up at their 
respective values and get a clear idea 
of the worth of each to mankind. 

The “Fretter” is continually fuming 
and fussing over high prices, war 
taxes, and draft regulations. He thinks 
that it is more profitable to spend the 
day in a hotel lobby discussing the 
way things ought to be done than to 
get out and look for business. The 
more excuses he can manufacture for 
not doing any business the fewer at- 
tempts he makes to secure business. 
Grumbling is his chief stock in trade, 
It he were in the trenches he would 
stop to find fault with the enemy for 
launching a gas attack before adjust- 
ing his mask. While someone else is 
writing a risk he is framing an excuse 
tor not doing so. 

The “Optimist” is of a different type. 
He only smiles at adversity and buckles 
down to the writing of more business. 
He never looks for trouble but whep 
it comes he is always able to with 
stand its attack. It is the optimists 
who are today taking the leading part 
in the winning of the war. The Opti 
mist in the insurance business does 
rot waste his time wondering when 
the increase is coming or how many 
men the draft will take, but goes about 
his business of writing insurance 
among good risks and living in com 
fort with the money he earns while 
the other fellow is existing on his own 
hot air. 

* * + 

That there is a _ limit 
to what one man Can 
personally produce is 
an opinion often stated 
by the Federal Casu- 
alty, which goes on to say: 

“While strictly adhering to this 
statement it must not be thought for 
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che moment that the securing of sub- 
agents does away with personal work. 
We will candidly admit that there are 
netable examples of successful insur 
ance men who are not successes as 
solicitors or producers, but these few 
wre far apart Practically all success 
ful managers have been or are per- 
sonal producers of considerable mag 
nitude, 

“It has been clearly demonstrated 
that the manager who desires or ex 
pects to have any measure of success 
must get into the field himself and 
set the pace. His personal production 
must be such that it will prove an 
example and incentive to his sub- 
wgents, It is the manager's duty to 
interest sub-agents to take up the 
work without salary or guarantee. 
How can he expect to be successful 
in this work if he cannot show by 
ectual demonstration that applications 
can be written in such quantities as 
tc make the business a paying propo 
sition? 

“The day has long gone by when 
cne can give a prospective agent a 
manual and an outfit of supplies and 
tell him to go forth and prosper. He 
must be shown by the district manage) 
that he himself can prosper by the 
same process The manager to be 
successful must either do that or di 
rect a new man to other agents in 
the same oflice who are making good 
{{ is true that there are some man 
agers who write but little new busi 


ness. However, the production from 
their district warrants us to believe 
that they spend quite some time in 


coliciting in the field with their sub 
egents, encouraging and boosting them 
zlong.” 


on State Insurance 
(Continued from page 21) 


ebout these 
again, why i: 


conditions? And then 
poverty oO prevalent? 


Why does the question of insurance 
enter that phase of it? If a man 
lcses his position for a week on ac- 
count of sickness, he is not able to 
get a doctor. Now ‘you want to force 
him to maintain an insurance depart- 
ment to look after that. I am sure 
that when the labor organizations 
realize the extent of this you will find 
their attitude very strongly empha- 
sized. When you get down to your 
final bills you are going to find a 
different attitude on the part of labor 
men than you will find on the general 
subject, for the general subject is an 
appealing one, 


Effect on Neighboring States 


“People are suffering so much and 
losing so much that something should 
be done and all agree that something 
should be done. But when we come to 
the question of doing it and how it 
should be done, that is where we are 
going to have trouble. I can see in this 
a great many difficulties, One gentle- 
man has, I believe, had in mind the 
Federal Government taking this thing 
in hand and I think what he meant 
wus for that body to undertake the 
health insurance. Of course we know 
that is impossible under our constitu- 
tion today. I can see the difficulty 
of one state imposing such a system 
on it own inhabitants while other 
tate are operating along different 
Ines. I can see the difficulties to the 
worker! One gentleman has referred 
to the case of a man working in Ohio 
end living across the line. This would 
he a very serious thing for the worker. 
We have a great many of these cases. 
We have cases where a man works 
one day in one state and the next 
day in another These things may 
eem trivial but to the workers they 
mean a great deal There are many 
things to consider and the laborer’s 


attitude will become more pronounced 
as the bills are presented in the legis- 


lature 
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